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Abstract

The existence of the informal economy is crucial to the growth of local and community
development. This study aims to provide a broad understanding on the mechanisms and
strategies put in place by local traders to carry out successful saving schemes despite the
absence of a corporate structure. ‘Esusu’ (pooling finance) is a well-known practice histori-
cally especially in developing countries, though known and called by different names in dif-
ferent countries and tribe, it’s contribution in enhancing economic and financial develop-
ment at the local level remains relevant. However, there are significant gaps that are yet to
be explored especially in the coordination of these saving scheme in the local urban market
within the informal economy. This research raises the awareness on the processes involved
into setting up a saving group, it takes a deeper look into the coordination aspect and insight
were gathered from different coordinators of these said groups identified within the study
population and location.

The paper provides comprehensive insights into the operationalization of saving
schemes, the role of the coordinators of the group, the challenges of organizing such group,
social trust relationship that is employed in establishing these groups, and the preference of
the scheme over formal financing institutions.

The study combines a mixed method approach using qualitative and quantitative
through interviews and descriptive statistics. The study finds out that ‘Esusu’ in the market-
place remains the highly preferred means for small business owners to get access to credit
facilities. It also reveals that, despite the vulnerability of different groups being exposed to
several risks of default by the members of the groups, the willingness to become part of the
group remains high. Additionally, drawing on existing literature that classifies these saving
scheme as poor man’s bank, it remains evident in this study that the participants of these
groups cannot be entirely classify as poor using the yardstick of what the standard recognition
of what ‘poor means by the World Bank of living below $2.15 per day.

Relevance to Development Studies

The effects of communal saving scheme have been argued from several perspectives for
years and several authors have taken different lenses in analysing the benefits of these scheme
in the economy and development impact it has in a community or household. The study
revealed that, groups are not self-coordinated, as there is always someone in charge of coor-
dinating affairs. In the case of this study, coordinators of these groups have so much power
in calling the shots of what happen in the group. They enforce the rules, they select members
of their choice, they generally decide how the group is managed.

This understanding can be useful for researchers to shift focus a bit from rural informal
finance and explore conditions at which urban informal finance operates and who the bene-
ficials of these schemes are. Policymakers and regulators can benefit from understanding
the knowledge produced by this research to create policies that acknowledge and recognize
contributions of the informal economy.

Keywords

Esusu, Informal Finance, Formal Finance, ROSCA, Finance Pooling, Social Solidarity Fi-
nance, Trust.
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Chapter 1 Background of the Study

1.1 Introduction

In Nigeria, Local market traders have a variety of financial demands, including the ability to
borrow money at a fair rate, save money consistently, and be insured against unforeseen
events that result in large out-of-pocket expenses. To varying degrees, the Rotational Savings
and Credit Association (ROSCA), can satisfy these purposes. The Rotational Savings and
Credit Association (ROSCA) consists of people who work together to pool and share finan-
cial resources. According to Owusu et al. (2013), ROSCA is mostly practiced by petty trad-
ers, and the participants alternatively receive the entire amount gathered after deciding how
much to contribute regularly. The workings of saving scheme cycle such as ROSCA reveals
that the first member who receives the pooled funds is obliged to continuous make contri-
butions until the cycle ends. It is a continuous activity until all members of the group suc-
cessfully receive their turn. It also shows us that in case of emergencies or extreme cases, the
cycles can be altered and reshuffled again to fit the purpose, for instance, if one of the mem-
bers need funds urgently, in persuading other members to urgently take a turn might alter
the rotational structure, the member with the emergency will have to rely on strong social
bond and collaboration of the group for the request to be granted. This gives the idea of
reciprocity a new meaning since it implies that being open to switching the receivers’ order
in one ROSCA will likely result in reciprocation in a subsequent rotation if the circumstances
are reversed (Sandor, 2010). These in between process that takes place within the cycle is
handled and supervised by the capacity of the coordinator.

Baruah, (2023, p.237 in Yi, 2023) acknowledges the limitation of social economy in re-
spect to what it can achieve, however recognises solidarity financing and other microcredit
scheme which are integral in the social economy of having potential for reducing household
economic stress. In the same vein, seen by its importance, Torres, (p.388 in Yi 2023) referred
to social solidarity organizations as an umbrella for cover that aims towards achieving collec-
tive goals. While this literature has emphasised the importance of solidarity finance, relatively
little is known about the process and the agents that start the process. Solidarity finance
requires coordination and a social network to start with.

The Rotational Savings and Credit Association (ROSCA) is like the Nigerian ‘Esusu’ but
also differs in amount and distribution model and is sometimes referred to as an informal
financial sector that operates outside the purview of formal institutional finance. Esusu exists
in a variety of forms, from a cycle of monthly contributions to withdrawals without interest
to re-serve funds, as one part of the institution; it could also function in modulated cycles
with interest, an auction mechanism which is used to determine fund distribution (Purcell,
2000).

Esusu denotes a financial resource offered by family, friends, neighbours, and group-
based savings and loans in which individuals pools some set of amounts each day, weekly,
and monthly, with one member of the group taking the entire amount raised during that
period on a rotating basis (UNRISD, 2013; Bruton et al., 2021). It is also seen as a communal
financial resource pool strengthened by group involvement, which has successfully sup-
ported the needs of local communities (Meyer, 2020). Sebei (2004) argued in his study that
informal savings and credit associations in the indigenous community have significant ad-
vantages over cooperatives that lack an Esusu base. The author further argued that these
models of savings are also more effective at mobilizing individual members’ savings for lump
sum distributions than cooperative societies (Sebei, 2004).



According to Maynard, Esusu in Africa became a necessity that served as a credit system
in the lack of a banking system such that came into existence after British colonisation. Its
major aim was to provide lump sum of money to meet obligations (Maynard, 1996). Esusu
customs are present outside of Africa in the Caribbean Islands, where they most likely mi-
grated during the era of the transatlantic slave trade. The relocation of the Yoruba Esusu
rotating credit organization in the Anglophone Caribbean states that Esusu exist in all coun-
tries of the Caribbeans, it is called “partners” in Jamaica, “Susu” in the Trinidadians, the
Guyanese calls it “boxi money”, in Barbados they use the term “meeting” to describe Esusu
(ibid; p.102). In some American cities, immigrants played a key role in the establishment of
contribution societies (Bascom, 1952 in Maynard 1996).

The Esusu in Nigerian local market setting is practised among diverse community with
individuals from different socio-economic backgrounds, religions, political affiliations, edu-
cation-al literacy, tribes, and ethnic groups. Esusu are means at which people come together
to pool resources to further their own, as well as group goals. There are various ways to do
this. First, some organizations do little to no lending to mobilize savings. Secondly, certain
lending units do not actively mobilize savings. Third, there are self-help financial groups that
use different kinds of savings, such as those offered by licensed cooperatives and those that
rotate (Ojenike and Olowoniyi, 2013).

According to Seibel (2004), Esusu is typically connected to revolving credit and savings
associations in the literature on informal finance. According to the United Nations Research
Institute for Social Development (UNRISD,) financial systems create wealth by promoting
innovation and economic expansion, yet frequently deny access to financial services to low-
profit socio-economic players, such as those involved in Social and Solidarity Economy
(SSE). As a result of this, these organizations or businesses seek out the services of traditional
lenders to support their financial needs. A study by Chliov et al. (2015); Ojong and Simba
(2018), underscores the significance of obtaining financial resources for persons seeking to
start a business venture in difficult entrepreneurial environments, in which microlending has
been found very useful as an effective financing technique. According to Reifner (2000),
microlending is used as a credit tool to support the public, especially marginalized people,
from regular economic activity. It requires individuals to enter an arrangement that involves
small loans, savings, or other forms of payment services (Chen et. al., 2017; Phamv and
Lensik, 2007). This is the way in which an Esusu group contributes to society.

In addressing some issues associated with informal savings, and the possible risk of com-
munity-based savings plans like Esusu in the market, on the other hand, the informal nature
of the market exposes traders to vulnerability and insecurity; therefore, establishing trust in
the group remains a paramount stronghold for the sustainability of the initiative. to truly
comprehend how a program or initiative functions, it is important to examine how it is ot-
ganized and how it remains attractive over a long period of time. This is also drawn from the
personal experience of my mom on some of the challenges she encountered while partici-
pating in saving groups within the marketplace and how it affected her business trade, which
translated to the frustration I received at home from the event of “members absconding with
funds” without any trace of recovery.

The concept of Esusu has been studied from different lenses using several approaches
in analysing the impact and effectiveness of the scheme, and from these studies, we can
establish that community-based savings are very effective looking at the purpose that they
serve in the community. Despite the notable impact of how the scheme has contributed
greatly to those who participate in providing them financial freedom and inclusivity, Degryse,
Lu, and Ongena (2016) have minimized the significance and labelled it as “bad finance” or



“underground financing” because it lacks provision of security and is somewhat seen as in-
formal financing since it is not protected by law.

There is a general assumption that people who are participants in the Esusu group nec-
essarily know one another because they belong to the same social groups or cooperatives. It
is on this note that using the Nigerian local market becomes a case study to first look at the
scale of the coordination process of the scheme, and some of the challenges that are being
faced by the coordinators of the scheme. This research looks at the process of the coordina-
tion of Esusu in Nigerian local market setting, consisting of a diverse community with indi-
viduals from different socio-economic backgrounds. It is crucial to understand how the
schemes are being set up, how members are selected, and how coordinators decide on the
character of participants in the scheme. This research intends to elaborate on questions
around social networks if present within the group, and how trust designs are established for
members who participate in the program, particularly in large commercial local marketplace.

1.2 Research Questions

For this research, the main question guiding this study is centred around understanding “how
informal saving scheme like ‘Esusu’ are coordinated within the market”, These questions
were further divided into sub questions.

1. What informs the setting up of Esusu saving group within the local market?

2 How is trust established within the group and at what stage is such trust needed?

3. What challenges the coordination of Esusu, and how are they controlled?

4 Why do traders give preference Esusu than the formal banking system? What

measures are put in place by coordinators that makes Esusu attractive to members?

1.3 Concepts applied in this Research

This research will explore the concept of finance pooling and its relevance in businesses, the
concept will be broadly defined and the role it plays among the traders will be establish.
Additionally, we will take a deep dive into understanding the concept of informal finance,
identifying the various types that exist within the context of study.

The concept of informal finance will be studied, and a comparative analysis of formal fi-
nance will be established providing motivation why certain choice of finance is preferable to
the other. Embedded in this study will be the concept of trust. Trustis a very strong element
when it comes to finance in both the formal and informal economy. These trust element
enables institution to establish control measures that ensures the sustenance and adherence
of responsibility in the system.

1.4 Researcher Positionality and Ethics

My personal relationship to some of the traders in the past avail me the access into the market
study group. The traders were willing to share their experience and the benefits of how the
scheme is impacting their daily lives. The data collection was based on voluntary participation
and an informed consent form provided by the school was evidence that I was a member of
a formal institution which also gave the study some authenticity. Participants were informed
on the purpose of the research, and how their responses would be used, emphasizing confi-
dentiality and anonymity. Many of the participants did not mind appearing on the recorded
videos with their faces as they were happy to be interviewed. To maintain anonymity,
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personal identifiers were eliminated from data sets, and pseudonyms were used in reporting.
Only the research team had access to the stored data, that was safely kept in a passworded
personal computer.

The research process was transparent, with regular updates provided to participants and
stakeholders. It was made known to the participants that they were accountable for their
actions and decisions, ensuring that the research was conducted with integrity and honesty.
The research was conducted with respect to the cultural norms and values of the community.
I engaged with participants in a culturally appropriate manner recognizing and valuing their
traditions and practices.

1.5 Organization of Research Chapters

This research paper is divided into seven chapters. The first chapter gives a background to
the study and a general summary of the research design. The second chapter introduces the
conceptual framework, reviewed several literatures on finance pooling, informal and formal
finance. The methodology is assigned to Chapter three. The general presentation and dis-
cussion of findings started in Chapter four, discussing the market, overview of the opera-
tionalization and coordination process of Esusu. The fifth Chapter presents explanations on
trust and social relationship. Chapter six analysed the attractiveness of the scheme and its
preference over formal financing institution. While the final Chapter closes out on the con-
clusion of the study.



Chapter 2 Finance Pooling, Formal Finance vs
Informal Finance

2.1 Introduction

The adoption of Ostrom’s second generation theory in 1998 and Social Solidarity Finance
(SSF) approach into a conceptual framework guides the review of this paper. Ostrom’s the-
ory is grounded on the premise that if rational, self-interested individuals establish mutual
trust and collective action, problem can be seemed to be resolved without relying primarily
on the state or the market (Araral, 2014). Adopting this cooperative action tends to produce
a workable solution for the group’s social order (ibid, p.14).

This chapter also provides an in-depth exploration of the interplay between finance
pooling, the distinction between formal and informal financial systems, with a focus on the
Nigerian context. By critically engaging with the existing literature and theory, it illuminates
the practical challenges, society underpinnings, and operational dynamics of platforms such
as Esusu, Ajo, and other solidarity finance groups existing within the market. The analysis
delves into complex relationships between these diverse financial systems, revealing how
they intersect to address varying economic needs across different segment of the society.

The Social Solidarity Finance (SSF): is an approach that is rooted in social economy
(SE). To put into perspective, solidarity economy is heavily influenced by local factors and
is often guided by solidarity and collaboration that correlates with the frugal and circular
economies (Yi et.al. 2023). In that case, the Social solidarity Finance approach posits that
individuals are made up of chain of network, interconnected through social relationship and
financial bond thus creating mutual dependency meshed into an organised whole (Artis
(2017). This Social Solidarity Finance (SSF) is seen as “a different approach to entrepreneur-
ship”, that is based on some common characteristics and values such as voluntary and open
membership, implementation of principles of solidarity and responsibilities, social objectives
over capital, aligning membership interest with group interest (Quebec, 2014). Social solidar-
ity finance like the cooperative, community-based saving groups is one of the common fea-
tures you find in an informal economy, operating at a small scale, maintaining autonomy and
independence of government control with its focus on supporting local economies. Accord-
ing to Artis (2017), SSF’s primary goal is to make it easier for those who start, grow, or take
over an income-generating activity to obtain finance. SSF is built on productive finance be-
cause revenue created is what allows for reimbursement. It is made up of a variety of inter-
connected social relationships that explore and emphasize how individuals and groups form
alliances and cooperate to achieve common goals (ibid, p. 738).

However, this research is relevant in establishing that solidarity finance has found its
way into the formal economy, and it continues to create and promote livelihoods with people
adopting its approach as an alternative to achieve their personal and group goals.

Rationality and Collective Action (RCA): The introduction of Elinor Ostrom’s sec-
ond generation theory (1998) of collective action is as a result of paradigm change in the
management and understanding of common pool resources (CPRs). The theory highlighted
the not so clear issue addressed in the first-generation collective action theories, a good ex-
ample is centred around Oslon’s (1965) argument “the logic of collective action”, where he
questions the idea, that a group’s potential for benefits will be enough to inspire group action.
He adopted the stance that the naive view of group is incorrect, his argument is that people
want to enjoy the benefits that comes with a group but are not ready to put in the work and
would rather prefer to be a freeloader. He added that the only time people would take action
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is if they are part of a small group, being forced to, or incentive. While Oslon’s argument
points out the limitation of collective action, Ostrom in her work provided a more nuance
approach, not to dilute Oslon’s claim but rather argued that in some conditions, these chal-
lenges can be overcome especially when it comes to the management of common pool re-
sources, using some empirical evidence in explaining her standpoint. The discourse is based
on trust and reciprocity which contends that self-governance may effectively address collec-
tive action issues in the commons (Araral,2014). Beyond individual self-interest, Ostrom
point of view emphasises how members in communities, collective, work together for col-
lective benefits ((Lewis and Petersen, 2023).She underlined the value of reciprocity, trust and
social norms in promoting cooperation, an element that were not present in Oslon’s claim.
She also presented functional design principles that could strengthen collective action. Prin-
ciples such as establishing rules, graduated sanctions, monitoring to prevent free riders and
exploitation within groups, coordination, defining boundaries and proportional equivalence
between cost and benefits has proven effective to the co-designing of health improvement
(Robert et. al (2021) and has also aided collaborative group working within a user led project
(Wheeler et.al 2024).

This framework serves as a span between theory and practice, expanding the perspective
on the research problem. It elucidates the connections between concepts and their interac-
tions with the study’s outcome in contributing to the understanding of finance pooling, the
coordination and collective participation in the informal financial system within the context
of the local economy (market) with emphasis on Esusu.

This conceptual framework in this study will help us understand the intersection of these
diverse financial systems, on its organization and management.

Figure 2
Conceptual Framework

[ Rationality and
+ Facilitate access to Co]]ec@ u::oﬂ%cm
finance. ) ) * Trust
* Small groups . * Reciprocity
. Sht.m term financing + Intention (why
project F— i )
- . « Human motivation question)
. T‘L'ﬂot F‘;Oﬁt ;e&lcmg « Ethical values + Collective
+ Interdependent . : - responsibility
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|+ Parmerships + Social norms - ~
—— L A Self-coordination
Social Solidarity of Esusu

Finance

Source: Authors own construction adapted from Ostrom 1998 and Artis 2017



2.2 The Concept of Finance Pooling

As a means in dealing with financial management, the concept of finance pooling is widely
embraced by several financial analyst across countries.

Finance pooling have been seen effective as a business strategy adaptation during crisis
and the major aspect of cash pooling is the centralized cash, of which it is then allocated to
subsidiaries (Zirener, 2023; Lenglet, 2021). Companies adopted cash pooling as a shield
against uncertainty after the COVID-19 shock (Jung, 2024).

The Central Bank of Nigeria reported an estimation of 377 million Micro, Small, and
Medium-sized Enterprises (MSMEs) in Nigeria (CBN, 2017). Many businesses rely on debt
to finance day to day activities and its continued existence. Debt incurs expenses, and some
of these expenses when not being met, becomes unsurmountable. Due to this, cash pooling
found its relevance and was adopted to maximise working capital to obtain certain group
benefits that comes with it. Corporations use centralized cash pooling to achieve short- and
long-term financial need, however the effort it requires should not be undermined, effort of
restructuring, strategic adjustment and organizational change are necessary in achieving its
success (Zirener, 2023). At the organizational level, cash pooling increases system complex-
ity; nevertheless, to mitigate this complexity, open and clear communication between the
management and all subsidiaries is essential. The bedrock of cash pooling rests on three
principles, flexible decision making in times of financial shock, transparency, and its cost
saving strategy approach (ibid). Without regular transparent interaction, the financial strategy
becomes ineffective (Mucelli et al. 2020). Finance pooling schemes in the informal economy,
such as Esusu savings scheme, have been the subject of much research and documentation
in the context of African markets because of their distinctive combination of social, cultural,
and economic aspects. Bascom (1952) documented the Es#s# saving scheme, which is a clas-
sic example of Yoruba financial pooling. For those involved, this long-standing custom pro-
vides a social safety net as well as a source of credit, giving them access to money that would
otherwise be beyond their means at official banking institutions. It extends beyond just sav-
ings and loans, rather serves as a cover for mutual funds and benefits. The importance of
Esusu in ensuring monetary stability and encouraging economic resilience among community
members, participants of the groups decide on how they want the collection and distribution
to be organised, they decide through an in-depth conversation the collection dates, funds
distributions, and amount to be contributed. Participants can build up a fund large enough
to cover a range of financial demands, from major investments to regular costs, by combining
their resources.

Esusu’s operational coordination in the commercial hub of Dugbe requires careful plan-
ning and management to guarantee its success. The responsibility for managing the collec-
tion and distribution of funds often rests in the hands of a coordinator or a small team of
trusted leaders. These individuals, well-respected within the community, are selected for their
integrity and expertise in handling finances. Their role extends beyond mere book-keeping,
they serve as mediators, resolving disputes and ensuring that everyone adheres to the agreed
upon rules. Their guidance keeps the system running smoothly, balancing the delicate mix of
trust and accountability that holds the group together.

One of the important components on which saving platforms operates is based on trust,
especially in informal settings with limited formal contracts and legal binding. Members es-
tablish this trust through regular encounters and the open handling of funds. They rely on
their social networks and personal relationships to do this.

In contrast to conventional financial institutions that function under strict regulatory
frameworks, Esusu schemes are flexible enough to adjust to the unique requirements and
situations of their members. In markets like Dugbe, where merchants may encounter erratic
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incomes and erratic financial demands, this flexibility is essential. The Esusu system can stay
relevant and accessible to a broad variety of participants by allowing contribution amounts
and schedules to be adjusted in accordance with individual capacities and collective agree-
ments.

Finance pooling in Dugbe market, has enabled traders to grow their businesses, navigate
inflation risk by stocking and paying for goods ahead of time, control financial emergencies,
plan for ongoing and upcoming projects, and maximize profit.

2.3 Informal Finance vs. Formal Finance in Nigeria

The social solidarity finance approach is a great example of the Nigerian informal finance
ecosystem as it usually organised in small groups at different clusters and targeted towards a
particular solution or need. The country’s financial environment remains a lively tapestry
made up of both the formal and the informal institutions and therefore plays a dire role in
shaping the country economic climate, laying the groundwork for its continuous growing
economy. According to Ghate (1992), former financial service providers are enterprises that
have been officially registered and authorized by a central bank to offer financial services.
They operate within a regulated framework ensuring compliance with established standards
that guides their practices. Despite the wide presence of formal institutions and the commer-
cial banks, new generation banks like the emerging fintech, microfinance, insurance compa-
nies and online banking platforms, the country’s long-term presence of informal institution
networks such as ‘Bsusu’ (Rotating Saving and Credit Association), Local money lenders,
Ajo, and cooperative societies, continues to thrive particularly in urban and semi urban en-
vironment serving the financial need of millions of Nigeria. These informal networks, which
are strongly established in Nigerian culture and built on trust relationships and social ties,
often supplement official institutions by servicing the unbanked, banked, or those excluded
from conventional financial services due to certain criteria.

Bascom (1952) argues that informal financial institutions are most effective in contexts
where mainstream banking services are either inaccessible, or insufficient to meet financial
demands. The inherent flexibility of informal finance allows for a level of personalization
that formal banking institutions, constrained by rigid structures and standardization are un-
able to provide.

According to Adams and Hunter (2019), studies from the 1980s indicate that informal
finance played a significant developmental role in developing countries especially for poor,
small-holder farmers, micro business owners and women in general. This illustrated how
informal finance operated in numerous nations far more efficiently than formal finance.
Many terms have been used to describe informal finance, but as more academic papers grew,
new interpretations emerged.

Informal finance as described by the author, referred it as a “collage of dynamic, inno-
vative and flexible arrangement that are adapted to local economic and social environment”
{...} they describe it as resilient and enduring, and therefore acknowledges that while some
informal institutions contracting and disappearing, others are transitioning into semi formal
or formal establishment. However, informal finance operates and thrives in countries where
the formal system is stretched thin, and in countries where the formal system is flourishing.
This therefore indicates that both systems can co-exist, and each one do not guarantee the
extinction of the other (ibid).

In Nigeria, the role of formal banking system in the economy is so great that the Non-
Bank Financial Institutions (NBFIs) of which ‘Esusu’ falls under are scarcely acknowledged.
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Agreeably, banks in emerging countries outperform these informal institutions in terms of
volume of transaction, operationalization, products variety, security and insurance, however
these does not in any way undermine the importance and contribution institutions as such
have on the economy in both rural and urban areas alike (Ikechukwu, 2012).

The Central Bank of Nigeria (CBN) in its Banking and Other financial Institutions Act
(BOFIA, 2020) which oversees the operations of Nigeria’s digital financial service providers
and FinTech’s, did not explicitly acknowledge the presence of informal finance, rather it
defines and categorizes anything outside the purview of a ‘bank’ as ‘other financial institu-
tions’ as those that execute financial transactions electronically, remotely, or digitally. It also
states that before conducting financial transaction in Nigeria, such firms must first establish
a corporation in Nigeria and obtain a licence from the CBN. Such entities include business
like bureau de change, credit bureau, finance company or money brokerage, international
money transfer services, mortgage refiner among others.

Conversely, informal financial institutions operate outside the bounds of regulations, yet
they remain a legitimate financial activity. Though they operate beyond the purview of formal
financial institutions and are not directly supervised by the conventional and monetary poli-
cies, yet they thrive as essential grassroot alternative to mainstream finance ( Ngalawa and
Viegi, 2013). Sandsor (2010) recognises the cultural and sociological factors that drive infor-
mal finance such that these transactions are inextricably linked with social relationships and
cultural practices in many African societies that goes beyond just economic accessibility but
rather promoting solidarity and community connectedness, where issues are resolves, and
local needs are met with fewer restrictive requirement for membership.

A study conducted to ascertain how rural household access finance reported that the
challenges encountered in obtaining formal credit by individuals were intricate banking pro-
cedures, little financial knowledge, exorbitant interest rates, and a lack of suitable collateral
(Michael et.al. 2018). A solid credit history, substantial documentation, and collateral are
often requirements that many informal merchants are unable to achieve when dealing with
professional institutions, whereas individuals and companies that fulfil the standards set by
financial institutions, such as those related to documentation, collateral, and creditworthi-
ness, can access formal financial systems.

According to Ola-David and Osabuohien (2018) informal finance relies more on social
relationships and trust than on either, where many participants lack the official credentials
required to access mainstream financial services, inclusion is critical. Traders can use their
social standing and relationships within the market to access these financial benefits that
comes at a cost in the formal institutions.

2.3.1 Existing Types of Informal finance in Nigeria

Giving the growing number of savings groups in developing countries, it is important to take
a closer look on the existing groups considering that informal financing plays a vital role in
Nigeria and several strategies have been explored in promoting and organizing the groups
(Adeola et al. 2022). There are several types of informal credit associations within the reach
of common man, and these have been called many names by several scholars. As analysed
by Aryeetey, 1994; Adeusi et.al., 2013; in Ibitoye (2018), the informal institutions in the mar-
ket can be classified into 3 groups: (i) those that only operate on one side of the market, such
as the loan or saving side; this includes moneylenders, hire-purchase companies, and daily
contributors (Ajo as called by the traders in Dugbe market).(if) Lending based on relation-
ships, including RoSCAs, and lending to family, colleagues and friends (iii) The



intermediaries , these are the middlemen, which may include cooperative organizations and
loan recovery groups.

Mutual Societies

Mutual or corporative societies are born out of the need and necessity of those who share
similar objectives of pooling funds to carry out projects that requires funding. They are op-
erated not for the benefit of profit making, but for members empowerment. Oftentimes they
are member society that belong to same line of businesses. In Nigeria, we have several types
of cooperative societies and some of them are the Farmers groups, Artisan and creative so-
ciety, Thrift and saving society, civil society, just to mention a few. They usually operate
based on open and close membership, depending on the group. These organizations func-
tion by soliciting membership payments, which are subsequently utilised to grant credit to
those in need of financial support. These society are democratic in nature, and to some extent
guarantee that members have same level of right and can exercise collective shared power in
decision making. They also used pooled funds for the purpose of giving out loans to mem-
bers and non-members with a fraction of interest on it. Some registered credit unions operate
under the principles of the law guiding their operations.

It is important to note that, not all corporative society are registered, majority of the
informal corporative society are not registered while some corporative that falls under formal
corporation or institutions are registered, for instance the Corporative society of Nigerian
Nollywood industry is registered, this is done so that members can get access to benefits like
healthcare access, insurance cover, business proposals, access to tender or bidding and so
on. The informal corporative society are not registered, and they are operated on the basis
that members credit limit is based on how much they have saved up in the organisation.

Additionally, members pay some annual due or monthly due depending on what is being
decided by the corporation on its contribution and these funds are pooled together, reserved
and utilized when members need financial assistance. This is part of the social responsibility
that the corporation have toward their members. Also, not all members who belong to the
same profession belong to the accredited corporative society, people are encouraged to be
part of the group, but it is not mandatory for them to be part.

Rotational Savings and Credit Association (RoSCA’s is Esusu)

These Rotating Savings Associations, known by different regional names have their origins
in many parts of the world, and research shows that it has its roots present in Asia, Africa,
and the Caribbeans. According to Seibel (2004) the eatliest evidence of financial institutions
in Africa can be traced back to the 16™ century, where numerous groups are popular with
each of the ethnic groups having a description of what it is called within each community.
The system is known as ‘Esusu’ or ‘Ajo’ in the southwestern region of Nigeria where we
have the Yoruba tribe, Isusu’ in the eastern region of the Igbo tribe, ‘Adashi’ in the northern
region, the Hausa tribe and been referred to as ‘Etibe’, ‘Oku’, ‘Osusu’, and ‘Etoto’ in the
southern part of the country where majority of the minority groups belongs to (Adebayo,
1994; Jerome, 1991).

In his analysis of the RoSCA as an economic development, Geertz (1962) found that
the fundamental idea underlying rotating credit associations is universal; lump sum fund usu-
ally fixed, are disbursed to each member at predetermined intervals and in full. Given such
definition by Geertz, Ardener (1964) modified the term in his study, he defines “RoSCAs as
an association formed upon a core participant who agree to make certain contributions to a
fund which is given in whole or part to each individual in rotation”. The generalization of
Geertz definition of the fixed amount did not critically breakdown the process because from
the market perspective, a lot of factors is considered before deciding on how much funds
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are to be pooled together. Factors like market seasons, amount, economic capacity of each
individual, the business activity of the individual for the previous week or months needs to
be considered before making certain decisions.

RoSCAs offers an important opportunity to understand the conditions at which micro-
credit programs might flourish (Biggart, 2001). They are adaptable to many purposes, it is
considered flexible of its rules, simplicity in its operation and gives access to credit utilization
for members.

Everyday Saving Contributors (popularly known as Ajo in the market)

The traditional trust-based micro saving system, known locally as ‘Ajo’ continues to thrive
within Nigerian markets, providing traders with an effective mechanism for managing their
funds and setting project timelines for their businesses. In southwestern Nigeria, the term
‘Ajo’ originated from the Yoruba word “akojo?” which translates to “pooling contribution”
or putting together for growth” in English, emphasizing the collective intent to foster finan-
cial expansion and support (Adebayo 1994).

This contribution scheme, often managed by individuals or group of individuals, operate
within markets by traveling from trader to trader, meticulously recording daily savings in
hand-held ledgers. These ‘Ajo collectors’ plays a crucial role, not only in reminding contrib-
utors of their financial commitments but also in safeguarding the accumulated funds until
the designated payout period. Over the years, their work has significantly reinforced African’s
informal financial sector, serving as a vital form of social capital that fosters nomic stability
and trust among market participants (Esiobu et al. 2015).

Commonly referred to as “alajo?”, these collectors are often well-established and recog-
nised within their communities. Market traders often vouch for them to their fellow traders
to establish business relationship with them. These collectors recruit participants by visiting
merchants’ stalls or shops, introducing themselves, and explaining the saving system and
how it works. If the merchant is convinced of trusting these collectors and its benefits, they
enrol and begin making regular contributions. This system has empowered many low-income
earners, enabling them to set and achieve financial goals. For instance, in the market, if a
trader commits to contributing 5000 naira daily ($4) to an “Ajo” for a month, the collector
receives an equivalent sum as compensation at the end of the period. It also allows for flex-
ibility of contributing whatever you have and at the end, the average amount is what the
collector receives.

Moneylenders, Loan Sharks in the Market

Informal moneylenders, including explorative loan sharks, remain prevalent in many of the
wortld’s low-income countries, they are lenders who are not licensed to do money lending
business (Danganan, 2012). Despite the introduction of government -backed micro finance
initiative, trade liberalization, these informal lending practices continue to flourish. These
group of people are not bank agents, they put their money in the line to facilitate credit for
traders.

In the case of Dugbe market, these money lenders not only offer cash but operate and
offers flexibility to traders. They most times offers goods to traders to sell with a certain %
increase and the trader pays back when he or she finish the sales of that item. In most cases

! Ajo is a Yoruba local language that is used to describe daily contribution.

2 Akojo is also a local dialect from the Yoruba people that translate to putting together.
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from the lender is part of the traders in this market and he or she has the financial capacity
to offer loan services to other traders.

Despite the presence of these informal institutions, formal financial institutions in Ni-
geria still stimulate innovation by developing new products, advancing technology, imple-
menting inclusive regulations that aims to increase the number of people who can use finan-
cial services. To target underprivileged groups and encourage financial inclusion, they make
investments in fintech solutions, mobile banking, and digital infrastructure. According to the
World Bank Global finder index (2021), Nigeria still has her population of over 26% still
unbanked and the CBN and the formal institutions are working tirelessly to ensure financial
inclusion of these unbanked individuals.

Inline with Falola et.al. (2021) argument on accessibility of informal finance among rural
farmers, he posits that cooperative societies were the primary informal loan source for
famers, followed by the RoSCAs, he argued that famers in utilizing these loans improved
their agricultural production by purchasing farm inputs, acquiring improved seed varieties,
renting mechanized machines. In addition to this, the farm size, income, educational level,
household size and loan duration of the farmers were the criteria set aside for distribution of
credit to farmers.

Nevertheless, there are drawbacks to using informal financing, (Ayyagari, Demirgiic-
Kunt and Maksimovic, 2010) Stability, regulatory compliance, and risk management are given
top priority in formal financial organizations. They carry out risk assessments, follow set
procedures, and are supervised by regulators to guard against systemic hazards for deposi-
tors, investors, fraud, embezzlement, institutional mismanagement, and the larger financial
system. Participants in the informal financial networks are more susceptible to abuse, fraud,
and instability since these systems often lack official risk management procedures and regu-
latory oversight. Informal finances are faced with challenge of insufficient funds and delays
in credit disbursement (Falola et.al., 2021).

Formal contracts and legal frameworks provide higher level of protection than informal
agreements, which place a greater emphasis on social relationships, trust, and informal agree-
ments the as noted by Mbizi and Gwangwava (2013), the lack of official regulation can result
in problems including internal conflicts and poor management. The honesty and dependa-
bility of Esuxsu groups’ coordinators and members is crucial to their long-term viability. In
the absence of official supervision, there is a chance that money could be embezzled or that
contlicts could emerge that are hard to settle in the absence of a recognized legal structure.

Personal benefits of not using a bank include not having to worry about internet fraud,
not having trouble recovering passwords, not having to pay for transport, and having quicker
access to loans. Also, not having to deal with the reading and writing challenges that come
with being an uneducated trader, which could expose their bank account privacy to random
strangers assisting them with paperwork at a bank.

The interactions between formal and informal finance draw attention to the need for a
more inclusive financial ecosystem that capitalizes on each system’s advantages.

2.4 Conclusion

Nigeria has an entrepreneurial economy that makes a substantial contribution to employment
creation and economic growth. With potential for business growth and become more suc-
cessful, independent business owners, entrepreneurs are faced with several challenges in ac-
cessing affordable financing at a fair rate (CBN, 2017). To provide more accessible and cul-
turally sensitive financial products and services, policymakers and financial institutions can

12



benefit from the adaptability and community-based character of informal finance. Promoting
collaborations between formal institutions and informal financial systems can augment fi-
nancial inclusion and bolster the economic endeavours of individuals functioning within the
informal sector. We may endeavour to create more robust and egalitarian financial ecosys-
tems for everyone by comprehending the subtle differences between formal and informal
financial systems.
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Chapter 3 Methodology

3.1 Research Methodology

This study combines both qualitative and quantitative form of data collection. The approach
aims that a comprehensive understanding of how saving groups are organized and coordi-
nated within the Dugbe market in Southwest Nigeria. Online survey was used to develop to
gather 88 responses, and semi structured interview was conducted soliciting 12 responses
from saving group coordinators within the identified groups in the market.

3.2 Study Site: Dugbe Market

The informal sector of Nigeria being referred to as “old wine in a new wineskin” by
Onyebueke and Geyer (2011) acknowledges that for most part of human history, businesses
have always had the informality embedded in it and evolved overtime. Market systems ac-
cording to Moller et.al. (2020, p.395) was conceptualised and described as parts of wider
sociological technical system context for value creation. This suggests that markets, at their
core are creations of humans, shaped by experiences and surroundings of individuals who
engage within them, modelling its structure and flow through actions and interactions
(Araujo, 2007; Fligstein, 2001).

Market as a structural process evolves, the constant evolution of market practices be-
tween actors results to co-existing markets (Kjellberg and Helgesson 2006). This is true for
the Dugbe market, an urban market in Ibadan, southwest Nigeria. This market evolved from
a tow collection centre (Oladejo,2015) before transitioning into a market and it is regarded
as one of the oldest centralized shopping markets located in a strategic location connected
to major hubs in the city.

Map 1

Map of Ibadan

Dugbe, Ibadan

Source: Google satellite map of Dugbe, Ibadan, 2024
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The spatial organization of informal markets plays a pivotal role in their overall struc-
ture. The marketplaces are typically divided into distinct sections or clusters, each dedicated
to specific commodity enabling ease of commerce making it easy for traders and customers
to navigate resulting in a more effective environment.

The Dugbe market is a very big market and is situated in the largest city in Nigeria by
land mass, with a lot of activities and this research so therefore cannot cover the totality of
the market. There are clusters of the market that is designated for selling of clothes, food
items, household goods, spare parts for vehicle, stationaries, thrift items, baby wears, and so
much more. The choice of goods to be sold, determines where you might want to position
yourself as a trader. The market rich and diverse nature made it a unique choice for case
selection, both in the type of goods that is being traded and the traders that are conducting
their trades in the market, while also considering the popularity of the market among resi-
dents living in the state.

Figure 1
Pictures showing some sub-sections of the markets

Source: Field study 2024

3.3 Data Collection

The data used in this paper was gathered in August 2024 using technology assisted tool like
Microsoft teams, google online survey questionnaire, and semi-structured interview guide.
Interviews were conducted with traders, business owners, savings coordinators, and market
leaders. Interview and survey method was used to propetly investigate the market traders.
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The use of research assistant was employed in this study, and part of their responsibility was
to organize these traders, confirming their availability, mapping the structure of the different
market segment and identifying the number of saving groups present in each market segment

A random selection of 4 sub section of the market was made, the names are, Oginni
Complex, Dugbe Alawo, Joy Complex and Ogunpa, this selection of the market is interlinked
but recorded as different entities and has a different executive management. The study iden-
tified 25 groups within these sections of the market and respondents were interviewed from
these sections of the markets.

However, it is important to note for future research that this numbers above are active
groups currently in operation as at the time of this research, and there is possibility that the
numbers might be more or less in the future depending on what the economic situation or
coordination process is.

The Snowball technique was used in recruiting and gaining access to the market and
from personal networks, I was able to get initial contacts to meet with coordinators and
members of different groups (virtually) to explain the purpose of the study. The chosen
participants were invited to complete an online survey, these surveys were given to them
ahead of them and it was shared through platforms like WhatsApp which was the common
communication app they used in interacting with their fellow traders and customers. The
coordinators were sent email for interview invites which sometimes was difficult to get im-
mediate response from coordinators because the traders inactively check their mails even
though it is functional to them.

Furthermore, the survey was structured using some modified Likert scales, the questions
were designed to obtain some kind of response, while other questions allow for individuals
to communicate their thought freely leaving some questions open for the respondent to fill
out their opinion. Data obtained included the demographics of the respondent which in-
cludes (gender, age, geo-political zone, educational background, residential arrangement) na-
ture of business the traders were into, attractiveness of Esusu, perception of the coordination
of the Esusu, and the social and trust relationship among members of the group. These
questions were all captured in the formatting of the survey form that were sent out to par-
ticipant. The questions were crafted using ‘simple language’ to aid first hand understanding.

The qualitative data conducted through close online interviews was proven helpful in
diving deeper into unexplored areas that were not fully covered by the structured survey
forms. The findings from this research showed a lot of people’s realities, though very similar
realities because they operate on the same ecosystem. However, the data shows that the in-
tent at which a small business owner or a trader may choose to participate in a saving scheme
in the market stems from different motivation and project at hand.

3.4 Data Analysis

A total of 88 quality responses was obtained from different subsection of the market that
filled the online survey, and data was automatically analysed by the google forms that was
used in creating the data. However, the data was cleaned, removing invalid and incomplete
responses. The open-ended question in the survey was coded into categories.

The study also employed the use of descriptive statistics, using charts, frequencies, percent-
ages and table to identify the trends and patterns in reporting the responses obtained.

The first set of interviews were held on the 13" of August, the second on the 18" of
August and the rest of the interview was cartied out on the 27" of August. To guarantee
precision, individual interviews were held with every participant. and 12 interviews (coordi-
nators) were conducted, each lasting an average of for#y-five to one hour. The interview was a
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mixture of some local languages, some were held in English, pidgin English, Yoruba which
is the native language of the study area, and other local dialect like Igbo, Urohbo. The inter-
view was recorded and transcribed with the help of a native translator and in English. During
the analysis of the data, the transcripts were coded with different colors for easy identifica-
tion, themed and read several times in other to familiarise and identify trends and pattern in
responses. These findings were then synthesized by identifying key findings and connecting
them to the objective of the study. Also, through reporting of significant data, direct re-
sponses from the participant were analysed in the study. Finally, the conceptual Framework
of Social Solidarity Finance and Ostrom second-generation theory will be the guiding frame-
work in interpreting the data findings.

3.5 Limitation of the Study

One of the notable limitations encountered in this study was timing. Despite using a snow-
ball technique to gain access to the participant, I encountered scheduling issues with the
traders; it was difficult to find a suitable time to conduct the interviews. However, some of
the strategies employed included conducting the interview on a Sunday, when business ac-
tivities were less.

Another challenge was that of multiple subgroups and double coordination. It was ob-
served during the study there were a lot of subgroups of Esusu within a section of the market,
for instance, we saw about 3 to 4 groups in one section, therefore making it a difficult process
in the selection of the coordinators, because there were cases where one coordinator coot-
dinates more than one Esusu group. In resolving this, some criteria like number of groups
existence, memberships size and the activeness of the group, was applied in the selection of
groups.

Further into the data collection, there was a problem of terminologies being used. The
term ‘Ajo’ was used interchangeably with Esusu’, because Ajo is a commonly used name for
any savings being made in the general Yoruba culture. So, I had to take time to explain to
them what Esusu was and the scale at which it operates.

Finally, the exploratory design of this qualitative research limits the ability to generalize
the findings with certainty.
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Chapter 4
Operation and Set Up of Esusu in Dugbe Market

4.1 Introduction

This chapter begins the presentation and discussions of findings. It underlines the operation-
alization of ‘Esusu’ in the market, current economic situation of Nigeria, the market structure
of Dugbe, the trade and supply chain of traders, and the influence of these economic situa-
tions on the businesses in resulting to alternative finance.

4.2 Roadmap to Alternative Response to Mainstream Finance

Despite its vast natural and human resources, Nigeria, like many African countries, remain
deeply affected by poverty, with a significant portion of its population falling below the
World Bank extreme poverty threshold of US$2.15 per person per day. The “Nigeria Multi-
dimensional Poverty Index (2022), approximately 133 million Nigerians representing 62.9%
of the population of the country are living in poverty. Additionally, the National Bureau of
Statistics (2024) reports a soaring inflation rate of 32.15% with food inflation at a staggering
37.52%, figures that continues to increase over time.

Powered by mounting discontent and the rising cost of living, Nigerians organise a ten-
day nationwide demonstration (August 1-10) using the social media platform with the
hashtag #endbadgovernanceinNigeria#, calling for political and economic reforms from the
government. The abrupt removal of fuel subsides and the floating of the country currency,
which happened simultaneously severely impacted the economy situation of the country, as
a result, major companies withdrew from the Nigerian market which raised the unemploy-
ment rate, the Nigerian people experiencing hike in LPG products, disrupting the transport
system leading to general inflation all through the country. In a widely used expression by
one of the placards observed during this protest read “cost of living is killing the living”.
This circumstance demonstrates unequivocally the financial hardship the citizens are experi-
encing, the volatility makes long term planning difficult for businesses, thereby turning to
various credit systems as alternate source of funding to satisfy growing needs while providing
stability at the time being (Ajakaiye et.al., 2016).

This study shows that the traders in Dugbe market are no exception of the economic
situation looming the country, they acknowledged the fact that the involvement and partici-
pation of the saving scheme has provided a platform as backup in solving their financial
obligations.

4.3 Characteristics of Respondents

To determine the sample size, a survey was conducted firstly, to determine the number of
Esusu groups, and the number of members in each group from each section of the market,
secondly, to obtain information from the participants of various Esusu Groups through shar-
ing of online questionnaire. From the survey, we realised that there are more than 4 groups
of Esusu in each sub section of the market.

4'This study was conducted by the United Nation Development Programme (UNDP) in 2022.
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From the field survey, a total of 88 respondents filled in the survey form, these numbers
are combination of those who are part of the groups and those who trade within the subdi-
visions of the market.

Additionally, a total number of 25 groups were identified and a representative sample of
12 was interviewed during the process, which is more than 40% of the total number. Here
are the distributions of the numbers of groups in this market, Oginni — 8, Joy Complex — 4,
Akala Complex — 6, Dugbe Alawo — 7. The membership of these groups varies according to
individual preferences and the rules binding each group in terms of how they recruit their
members.

Table 1

Distribution Showing Social Economic Demographic of Respondent

Variable Frequency Percentage%
Age (years)
18-29 22 25.3
30-39 37 42.5
40-49 23 26.4
49-59 5 5.7
59-70 0 0
Mean = 17.6
Gender
Male 35 39.8
Female 53 60.2
Other 0 0
Prefer not to say 0 0

Geo-political zone

South-west 54 61.4
South-east 22 25
South-south 10 11.4
North Central 0 0
North-east 0 0
North-west 2 2.3
Educational Background

Primary level 0 0
Secondary level 34 38.6
Degree 47 53.4
M.sc 7 8
Ph.D. 0 0
Average Daily Income

1000-10,000 16 18.2
10,000 — 20,000 20 22.7
20,000 — 50,000 24 27.3
50,000 — 100,000 17 19.3
500,000 — 1,000,000 1 1.1

Number of years Trading
1-5 35 40.7
5-10 28 32.6
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10-20 19 221

20-30 4 4.7
30-50 0 0
Category of Residence

Rented 47 53.4
Owned 30 34.1
Currently building 11 12.5
Total 88 100

Source: field 2024

The socio-economic characteristics of the respondents, as presented in Table 1, reveal
an interesting gender distribution within the Esusu scheme. While the majority of partici-
pants were women, comprising (60.2%) of the respondents, a substantial proportion of men
(39.8%) also engaged in the scheme. This finding challenges the commonly held assumption
that Esusu is predominantly women’s activity.

To establish the diversity of the participants, involve in the informal saving, it is im-
portant to capture their socio-economic status. This data indicates that respondents enjoys
some form of access to education, housing, daily income, and in most cases owns several
businesses within the market, therefore excluding them from the category of marginalised
and poor. This simply shows that, informal saving groups have been embraced beyond the
rural community and is regarded in present day as an alternative means for additional income.

4.4 Analysing the Operational Mechanism of Esusu Dugbe Market
Space

This section provides contextual insights to how the coordination of Esusu scheme is organ-
ize reflecting similar outcomes on how traders self-organize themselves. Furthermore, col-
lective responsibility and self-determination are what is described as the stronghold of the
scheme within the market justifying Ostrom (1998) theory of rational choice and collective
action.

Esusu within Dugbe market is very popular, the data from this study shows that 82. 6%
within the sample of study are actively participating in the scheme.

The earliest conduct of Esusu mechanism was recorded Bascom (1956) in his study, in
his analysis similar to the operation of the Esusu in the 21* century recorded similarity in
report.

TAN’PE O,° Who Called You? — Ovetview of the Process, Conduct of

Esusu

The above expression was used by my participant who happens to be a coordinator of one
of the Esusu groups in the market. When asked why she opted for this name, she expressed
that, the name calls for recollection of individual to critically think if they want to be part of
the group because the membership is voluntary and not forced on anyone. This expression
covers so many unwritten rules and regulations that the group might have, it raises a lot of
questions to the participant because in case of default, the first question that is being asked

> Tan’pe O is an expression used by my respondent who is one of the coordinators of the Esusu
group. The meaning of the expression translates to “who called you”?
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to the participant by the coordinator is who called you to be part of this group? Were you
forced to be here? Your capacity should determine your participation, if you are unable to
meet up to the requirement that is being laid down by the group, you are free to make choices
not to be part of it. These questions were all spoken in the native language of Yoruba and
interpreted by me. The coordinator further expressed.

“I have seen many Esusu groups in this market fade away because of misunderstanding or
argument on who and who not to receive money. This type of behaviour is not allowed in
the group I belong, I have observed several group for the past 5 years that I have been
trading before I finally started my group and it is from the things I noticed that I used in
running my group. Once a person indicates to be part of my group, it then becomes a do
or die affair because everything will be clearly spelt out for the person before adding his
or her name on the register and he or she will have to give consent before we proceed”. -
Respondent 1180824, Esusu Coordinator

Eftimie ez al. (2007) explored the formation of voluntary groups and in his argument
showed that trust and secrecy are key to group stability. He argued that trust allows members
to build relationships, while secrecy in terms of information has limits and therefore a balance
must be established to protect the interest of the group. Managing groups comes with a lot
of responsibilities and the marketplace where these Esusu is conducted is not exempted. The
argument of Eftimie resonates with some of the operational processes that have been put in
place by the Esusu coordinators in ensuring that the group conduct remain stabilized.

“As one of the respondents said, when it comes to money issues, people are always on the
edge and I as a coordinator try to manage every situation as much as possible. When a
member defaults, and I know it is going to affect the next person, I use my initiative to
shield that member by covering up with my personal fund, because I know when word
gets out that a member has defaulted, it might cause a lot of issues which might take time
to resolve if it escalates”. Respondent M180824, Esusu Coordinator

Every cycle of Esusu is considered a new cycle, it does not matter if a member has been
in the group before or not, the group in the market takes account of every situation that
transpires in the last cycle before the beginning of a new cycle. The number of members
and the length of the contribution intervals determine how long the cycle lasts (Basom 1952).

However, what is certain by the coordinators is ensuring that processes put in place have
been carefully thought through before the new cycle commences. Some of the coordinators
from the study attested that they engage with members who were part of the cycle to get
their feedback regarding their interest to continue with the group, and if there was any de-
faulting member within the previous cycle, they approach the member and inform them that
they would no longer be part of the new cycle due to regular defaults which is affecting how
the group functions.

In the earliest record, Esusu begins when an individual who is referred to as Olori
Esusu’ in Yoruba, makes a declaration of their intention to start an Esusu. This person is
regarded as the leader and the person also chooses members whom they feel will keep up
with payment obligation (ibid.1952, p.65). This is similar to the process being conducted in
the Dugbe market with many adjustments added to the process to ensure efficiency.

The coordinators who were interviewed from this study provided insights on how these
savings groups are organized, they provided in detail the factors that are being considered
when starting up a group. Some of the key factors mentioned were;

6 Olori Esusu — head of Esusu.
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Purpose (Why Question): the study showed that Esusu is not just conducted in the
market randomly, there must be an intention, a driving motivation to why it should be con-
ducted in the first place. It is assumed that traders already have financial obligations in the
market, some of them have loans that they are servicing, while others have some financial
commitment to some associations like the micro finance bank, cooperative, which was men-
tioned earlier in this study, and many others. So, for an individual to take up the initiative to
organize a saving group, they must be clear on why this needs to be done. For instance, for
what reason is the Esusu being organized; profit, food sharing items, school fees, business
expansion, new or ongoing projects. Secondly, how does it benefits individuals?

Timing: The coordinator must consider before sending out a general memo to people
the timing of the contribution, people do not want to be overburden financially for long even
though it is for their benefits. So, in proposing participation and extending membership, the
coordinator must be aware of the timing he is willing to propose and how long the cycle is
going to last. The Esusu in the market has different timings attached to it and each depends
on the amount, how often they contribute, number of persons they want in each group, the
number of working days in a month and many other considerations that is factored into the
planning process.

It therefore considers duration of cycle (daily, weekly and monthly), number of working
days and holidays.

Amount: Money is a motivational factor for a lot of traders in the market, this study
realises that a lot of members are in multiple saving cycle, they sometimes engage in the Ajo
daily contribution or have some accrued loans they are servicing. For some individuals, their
ability to participate in a group is centred around affordability and not unwillingness to par-
ticipate. Considerations like economic situation (inflation, price of goods, mood of the mar-
ket), seasonality of market (festive season, summer), and finally the amount are all carefully
thought out.

Membership: In this context, the membership is the most important factor, because it
sets the rhythm of how the cycle is going to end up. The study shows that membership is
considered first within close cycle before extending out to other people who might be inter-
ested. These coordinators profile the type of traders they approach to join their group. They
consider the scale of business, frequency of businesses, how often the person comes to the
market, who the person interacts with, and the personality of the individual within the mar-
ket. They also look out for the character of the individual in terms of conflict with fellow
traders, they look out for the integrity of the individual. Additionally, they look for status of
trader e.g shop owner, business owner, part-timer marketers or sales representative. To make
a strong point, some of the coordinators attested “members must be a regular trader in the
market, and not just a trader, they must confide within the same sub section of the market,
if these criteria are not met, the membership of the individual is not considered”.

Book-keeping: Documentation is very key in the cycle of these saving groups, traders
among the market encounters a lot of activities from external buyer and internal buyer. The
possibility of collecting money from someone and not remembering who you collected it
from or how much can bring up a lot of disparities in the process. This study discovered that
the coordinators of the various groups have their individual records, where they write down
names of the individuals participating in the group and the number of times these collections
were made. Every financial activity carried out within the open cycle, is documented for
reference purposes. The traders consider mode of communication in terms of emergency,
they lay down the rules and regulations (e.g. all payment must be collected at 4pm, no transfer
of funds electronically, funds are distributed in cash only), ideal stationaries in keeping rec-
otds for audit purposes.
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Except Extreme Days, Every day is an Esusu Day

Every day is an Esusu day is the term used by my respondent in describing the some of the
social norm of operation guiding the coordination of the group. When asked what she meant
by extreme days, she further explained;

“When someone dies in the market and there is an announcement by the market chairman
that shops are not to be opened, on days like that, Esusu funds are not collected. Also,
when a member of the group dies. We also factor in extreme weather conditions like rain-
fall, because we acknowledge that during extreme rainfall customer do not come inside the
market as much, so the sales might be very poor, so we consider that. But aside from that,
every day is an Esusu day”. Coordinator, Filed Interview 2024

Another respondent who enriched the conversation added;

“If a member of the group is not going to be available, he or she is expected to inform the
coordinator ahead of time and send his or her funds for the available duration they will be
out of the market. Sometimes, what my group member does is they give their contribution
to their next neighbour who is also in the saving group to contribute for them during their
absence”. Coordinator, Filed Interview 2024:

At the core of any establishment, it is necessary to lay down some shared expectation of
how people should behave given a certain situation. These expectations are necessary as it
serves as a frame that guides expected behaviours in promoting order.

According to Crawford and Ostrom (1995) in Ostrom, (2000) analysed the concept of
social norm as “shared understandings about actions that are obligatory, permitted, or for-
bidden”. The creation of these unwritten norms is principally managed by the coordinators,
and it provides guiding principle on the management and coordination of these scheme in
ensuring collective action of participating members. These norms serve essential functions;
they maintain control, define boundaries, and establish sanctions in the event of defaults.
For instance, some of the social norms identified in this study guiding the conduct of partic-
ipant includes the following;

1. Individual transacting outside the scope of group is at owner’s risk.

2. Traders from other submarkets are not allowed into the group directly.

3. Payments must be collected, completed and handed over to recipients daily before
6pm Nigerian time.

4. Everyone will be accorded same level of respect regardless of how young or old the
coordinators were.

5. Subsequent defaulters will be fined 1000 Naira (1€) at every hour that passes and will
be kicked out the group after cycles ends.

6. Any money raised from defaulters will be used in entertainment of the group at the
end of the cycle.

7. All contributions must be made in cash and not electronic transfets

Collection and Distribution of Pooled funds in the Market

In the market, the collection of funds is done in two ways. Firstly, the coordinator goes round
with the collection ledger to the shop of the members, collects the money and ticks off the
register for that day, or, secondly, the trader comes to the shop of the coordinator to drop
off their contributions and get their names ticked off. These two options can be used inter-
changeably depending on the group and what they agreed upon. This mode of collection is
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similar to the collection of Ajo’ where the alajo goes around to collect funds from partici-
pants. After funds are collected from every participating member, the funds are then pack-
aged in an envelope depending on the amount and same is being given to the member on
the waiting list to receive the cycle. The member then signs off on the register as received.
This cycle is repeated daily, weekly, monthly, and so on depending on the duration of Esusu
that is being conducted and the cycle only stops rotating until every member of the group
has received the pooled funds.

Bacom (1952) notes that the number of memberships within an Esusu group does not
necessarily correspond to the actual number of participants. An individual may hold multiple
memberships by making multiple contributions and receiving payout more than once within
the same cycle. The duration of each cycle is determined by both the interval between con-
tributions and the total number of participants in the group (Bascom, 1952, p.64).

This assertion is true for the traders in Dugbe market, the study found that multiple
memberships were being held, as I was able to review the record register, and in probing
further to the reason why, some of the analysis were;

1. The individual can afford to hold multiple slots.
2. The individual has so many financial projects they need to raise bulk money for.

3. Individuals could pair with other individuals if they cannot afford the stipulated
amount necessary for contribution.

4. Members may stand in for extra persons if the rules restrict certain individuals
from participating.
This above discovery in this study aligns with Bacom study where he recorded that a
single “membership” can be shared by two or more individuals who are unable to afford the
full contribution on their own (ibid).

Distinctiveness in the Coordination, how so?

In designing this study, what was not anticipated was discovering significant variations in
how informal savings scheme were managed. I initially assumed that the informal nature of
Esusu would result in a straightforward, uncomplicated coordination process. However, the
findings reveal an unexpected element of formality in how the scheme operates within the
marketplace. This section explores participants perceptions of the scheme’s coordination and
examines how well these processes align with their needs, particulatly in terms of providing
effective access to funds. The role of the coordinators is seen as significant in the coordina-
tion of these scheme. These agents assume the responsibility of ensuring that group activities
within the scheme remains active and managed effectively. They serve as a vital link between
participant and the collective goal, their role as a coordinator cultivates an environment
where members feel empowered and safe to participate.

Additionally, we could also see from recent findings and research that as the world be-
comes more and more a global village, key players with affiliation of the formal institution
have adopted the concept of Esusu and therefore are transforming the system into a more
digitalized scheme while trying to maintain its indigenous origin. This transition sterns from
introducing mobile apps that enables tracking tools and managing funds effectively. Esusu
Africa and Esusu are one of the notable businesses that was built out of the principle of
these coordination of the informality of Esusu. These two companies are registered busi-
nesses, and its operation consider some elements of formal banking documentations, which
is distinct from the practice of Esusu in Dugbe market.

The consideration of registering these schemes is not the priority of the traders in the
market as this would not make significant difference from a microfinance bank which they
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are familiar with, rather the informality of the scheme with a touch of formality in establish-
ing an effective management process is the highlight of the research. This is revealed in the
analysis of elements taken into consideration before the establishment of the group.

The charts below reveal participant perception in the scheme and have also acknowledge
the process as effectiveness as they expressed their satisfaction on how the scheme is being
managed, with a few disagreeing on the process.

A respondent reported.

“I love the way the group is being managed, if you are not strict on the rules, people will
not take the activities seriously which will bring problem in the way money is being han-
dled. Because everybody is here for the money, and with money, you can see another side
of people”.

Chart 1

Showing the Effectiveness of Esusu Coordination, lenses of the traders
Effectiveness of Esusu Coordination in Dugbe Market

I am satisfied with the membership criteria of the group
Conflicts in the Esusu group are easily resolved

I find the rules guiding the operation of the Esusu group fair
I'm aware of any decision being made by the group

I receive my funds when due for collection

The coordinaton of esusu in the market is effective

|

=

10 20 30 40 50 60
Disagree Strongly Disagree M Agree M Strongly Agree

Source: Field work 2024

What is considered effective for participating members of the group are not far from the
presence of clear rules, open communication and transparency. To them, this is what sustains
the activities of the group. This aligns with Asen and Uto (2024) study affirming that, to
strengthen thrift groups management, ethical principles of integrity, transparency is very es-
sential (Asen and Uto, 2024).

It is noteworthy that the rules governing Esusu groups were neither codified in formal
bylaws nor distributed through any written documentation. Yet, every participating member
is fully aware that these rules were binding on all Esusu groups within the market. Before
deciding to join, individuals were cognizant of these unwritten expectations, underscoring
how communication within the informal market is shaped by strong social bonds. The mar-
ket community consists of traders with shared interests, organized into cliques and friend-
ships, hence social interactions range from discussions about personal lives, to business mat-
ters, to politics, gossips, and state of the country, fostering a closely knit networks of
relationships.

In this context, it becomes evident when a member defaults on their obligations, indi-
viduals are often ostracized, labelled, and often excluded from future participation due to
their reputation as a habitual defaulter. This informal means of control, rooted in social
stigma, serves as a powerful mechanism of enforcement within the market. It compels indi-
vidual to meet their obligation, irrespective of their circumstances, unless faced with extreme
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situations. This strategy is deeply entrenched in the marketplace, ensuring that reciprocity on
obligations and compliance of collective norms thereby maintaining the integrity of the
Esusu scheme.

The traditional savings and credit scheme appear to cope well with risks being ade-
quately managed by designs created by the group, they achieved this through a combination
of locally valued financial and non-financial services tailored to the communities ( Eboh,
2000) consistently aligning with Ostrom’s views on the need for members to create their own
regulations and systems for managing resources, in this case, social capital.

4.5 Coordination Challenges in Esusu

Challenges are crucial obstacles that can seriously impair the efficacy of the collectives in a
setting where trust and cooperation are essential. Conflict may arise from the easy disruption
of the delicate balance between contribution and payment. The group’s sustainable practices
depend on addressing these issues, particularly if continuity is a top priority.

Eboh argued that controlling membership size is one of the risk coping strategies in
informal savings plans. This is significant because as a group’s grows, so does the level of
social cohesion among its members, however, these memberships should not be viewed as
excessively small or enormous (Eboh, 2000). The responsibility of this management auto-
matically falls on the coordinator of the group and in controlling these issues, sometimes
create a tension between the members and the coordinators.

Firstly, as recorded by some of the coordinators, some of the challenges encountered by
the group was having to remind people to contribute to the pot at the appropriate time,
which was translated by some of the members as lack of respect from the coordinator and
some of the members.

The issue of lack of respect came up a lot during this study, some coordinators recalled
their experiences on the issue of respect, never within the scope of the study that I envisage
the issue of respect as being part of the challenges in group organisation. A coordinator
recalled their experience,

“Before I decided to establish some rules, I remember the frustration of having to go to
members shop to ask them for their contributions and they kept asking me to come back.
I think it was because I was young, and I was also not a westerner who spoke their language
so they felt they could order me around. I also think most of them felt intimidated by me,
because I have a master’s degree and spoke very good English, so sometimes they feel
intimidated and say words like, “even with my masters why didn’t I get a white collar
job in bank since I know how to handle finances well”. They expected me to beg them
or talk to them nicely even after when they do the wrong thing that resulted in confusion
within the group. I endured it for some time, but then after the cycle ended before the
beginning of the next, I made some rules and made it known to everyone, and those who
were interested remained and complied and those who felt it was too much, left the group”.
- Respondent: Coordinator field work 2024

However, reflecting on it from a cultural point of view of the Nigerian culture in general,
it became evident why respect is an important factor to consider in the cultural arrangement
of groups especially in western Nigeria. In general, the southern part of Nigeria (Yoruba
tribe) is traditionally very respectful especially towards the elderly. The men are required to
prostrate, and the women are required to kneel, however, Eze-Uzoamaka and Oloidi (2017),
argued that western education has supplanted and diminish customary exchange of greetings
and showing respect to others, resulting to young people greeting from afar, or making
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conversations from afar using gestures of demonstrating with hands and so on. They further
added that modern ways of life have led to abandonment of indigenous principles.

This account reveals to us that similarities is important to look out when setting up a
group, not to exclude people from association but to ensure that the distinctness in groups
such as the marketplace is well managed.

The earlier data on demographics shows the mean age (17.6) of the traders consists of
very young traders, therefore positing the probability of having young coordinator as very
high. Also, the study recorded a lot of cultural difference among the group even though
majority of the participants were from southwest Nigeria, we still had other regions being
represented, which made the exhibition of several cultures in the mode of communication
among groups members very distinct.

Secondly, a prominent issue that was faced was the issue of cash flow. It was recalled
during the study that sometimes coordinators go home with excess cash at hand because
members are not willing to take in money as at the time they indicated they needed it. This
challenge exposes the coordinators to the risk of getting robbed and could sometimes war-
rant the coordinator to deposit these lumps of cash to their personal bank account, which
incurs additional transaction cost when the need to make the transfer to the recipient of the
money.

“I could have as high as two hundred thousand naira in cash with no member willing to
collect fund, this could go on for days, that I will have to beg members to take in some
money, while other days, we might find more than three people needing urgent money at
the same time”. Coordinator, Fieldwork 2024

When asked the reason for this, the coordinator narrated that sometime situation of
members changes, the intention for the use of the money might have change or in this case,
the price of goods might have gone up higher than what was expected, so sometimes the
member might just want to delay the funds in order not to risk spending the money.

“Before our group became so organized, I remember some members might just stay away
from the market for days, sometime 2 or 4 days without informing anyone and it become
difficult to reach them on phone because they do not pick up their calls. This caused big
issue in the market, because I had to cover up for the member payment for days where
they were not around. It causes so much stress on me because people were not willing to
hear that the money is not complete for them to receive.” - Trader 2024

To mitigate such risks, coordinators often implement informal surety bonds. This prac-
tice involves requiring members to nominate at least one person who can assume their obli-
gations in the event of payment defaults or when they are unavailable.

The experience of these coordinators was different at each of the groups they handled,
for some, it was lack of respect, irresponsibility of some members to take obligations seri-
ously, lack of trust, but the common theme that was observed was the uniformity of how
they control the challenges. The realisation that laid down rules was going to be the solutions
to some of the challenges they faced. This was also attributed to the fact that the coordinators
from this study had some level of education, and they had self-awareness of situations around
them and how to generally manage conflicts and people.

Esusu coordination represents a multifaceted endeavour that requires careful manage-
ment of interpersonal relationships, financial transactions, and organizational logistics. Co-
ordinators play a significant role in the success of these schemes, adeptly balancing the di-
verse interest of individuals members with collective objective of the group. For many
Nigerians, particularly in bustling market setting like Dugbe, Esusu remains a vital financial
resource, despite the challenges inherent in its informal structure.
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4.6 Conclusion

This chapter has provided an analysis of the respondent socio-economic characteristics
group setup in Dugbe market ecosystem. It introduces to us how Esusu scheme in Dugbe
are organized and managed, by acknowledging the role played by the coordinators in ensur-
ing that groups remain functional and effective. In this chapter, the study uses Ostrom per-
spective on social norms in establishing how social norms plays a critical role in the enforce-
ment of roles and responsibility of participating members of the scheme. The Esusu group
within the sample of this study encounters challenges in its coordination, and by establishing
what these challenges are, the chapter also provided how they are managed and controlled.
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Chapter 5
Building Collective Confidence through Trust in Esusu

5.1 Introduction

Over time, an individual's perception of trust within a group changes. Initially, groups or
organizations may be seen as inherently trustworthy, but eventually, they become spaces
where trust is built through the interactions of members. When trust is absent, members
are more likely to leave, and the group shifts from being viewed as a trustworthy entity to a
place where trust must be actively established through ongoing relationships (Fine and
Holyfield, 1996).

The challenges of coordinating activities among individual agents and ensuring the ful-
filment of mutual responsibility are often addressed through the application of various social
norms. Mechanisms such as trust, reciprocity, solidarity and cooperation are essential tools
for fostering collaboration in informal economic exchanges (Lascaux, 2014). Trust under-
pins relentless pursuit of financial capital for micro enterprises (Brown et.al., 2011). As a
system built on trust, Esusu has thrived in its appeal among market traders in a society where
trust in financial affairs is questioned at every turn. According to Anderson, Baland and
Moene (2009), external enforcement cannot ensure that members in informal groups comply
by their duties. These measures serve as tools for self-regulation, ensuring responsibility and
safeguarding that participants stick to their commitment. The embedding of these internal
rules to the group operations limits potential risk that could arise within the group.

Among the informal social system that govern informal market trade systems, trust plays
a crucial role. Ottati (1994) describes this as ‘capital trust’ where he asserts that in the alloca-
tion of credit within industrial district depends on the ability to work, and the possibility to
know and trust each other. He posed the relationship of trust is what enables transaction in
informal credit system. The repayment performance in community based social capital is
associated to generalized trust among members, the values they share create an environment
where members honour their obligations (van Bastelaer and Leathers 2006); members in
group lending develop reputation which is embedded in trust by playing the ‘trust game’ in
the repayment of funds (Guttman, 2010); trust is essential in generating group cohesion in
voluntary organizations (Fine and Holyfield, 1996).

5.2 Who Are Your Cliques? Exploring the Trust and Social
Relationship among Members of Esusu groups

In the stability of relationships, “trust becomes a shared experience among members” certain
individuals have attained some level of reputation, of which such have been transferred to
groups that provides its legitimacy (Fine and Holyfield, 1996). In exploring relationship with
an individual, the primary objective is to gather as much information about that person as
possible, and information in the case of the market settings, is supplied by individuals who
are within same environment with the person in question. The coordinators of these Esusu
groups in the selection of their members always start with the cliques they have within the
market, those they trust and have a close relationship with. These are the core members of
the group, they make the decisions on who to extend membership invitation to and who not
to, they decide on how much the contribution should be, they decide on the timing and the
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rules of the group. The extension of members who decides to join do not really have a say
in the operations, they only adhere to what has been established already.

The study also revealed that the importance of trust can be observed at three different
levels of the Esusu coordination in Dugbe market. First, it reinforces the notion that trust
need to be a binding factor that ensures stability of the group. It acknowledges ‘relational
trust’ in play, where it was observed that some individuals decide to/not participate in the
group Esusu due to the personality of individuals in that group. Applying the concept of
rationality to this, this indicates that individuals have ability to freely use the information at
their disposal, regardless of how inadequate, to make decisions within their context — in this
case, participation in group membership.

This revelation is in line with Six (2007), analysis on inter-personal trust using the “’re-
lational signalling perspective” lenses, where he argued that trust building involves logic of
appropriateness, where the consideration for trust focuses on what is appropriate in the given
situation through normative frame.

Secondly, the study recognises the use of third-party alliance in establishing trust in
Esusu. This transfer of trust did not solely rest on the coordinator, rather on the members
participating in the scheme. The study revealed from the record registers that were kept by
the coordinators, that some individuals have more than five slot in the rotation and when
asked the reason for this, it was made known that traders sometimes pair themselves up to
raise the stipulated amount that is laid down in the Esusu group within the market.

For instance, trader A and B are friends and they both trade in Dugbe market but trader
A trades in Oginni section and trader B trades in Joy complex and there happen to be an
Esusu group that an invitation have been extended to trader A to become a member. For
the case of this analysis, let’s say the contribution amount is pegged at #10,000 daily, by
mutual friendship and relationship, trader A tells her friend about it and the friend happen
to show interest to participate, however because of the rules of the Esusu group that does
not allow anyone outside the complex, trader B is unable to participate directly, rather she
goes through her friend. So, every day of the collection, trader B sends her contribution to
A and she contributes to the group. So, in general, what trader A contributes is #20,000
therefore booking for two slots of the rotation and when it is finally her turn to get the funds,
she collects them all and share part with her friend. This example is one of many similar cases
that exist in the market, people form alliance among their close friends which they trust
within the market to participate because they are sometimes limited by the rules or norms
that exist within the group. With this arrangement that exist, in case of default, the coordi-
nators deal directly with the individual whose name is on the register even if the default is
not the person’s fault directly.

When asked how these trust systems and social relationship dynamics impacted manag-
ing everyone participation and ensuring compliance of repayment. The coordinators
reemphasized that the only way they can manage everyone expectation is through the rules
that is established, stating that when there is control of activities, it brings confidence.

Thirdly, in the coordination of Esusu in the market, the study recognises the ‘duality of
trust and control’. What this suggest is that in the expectation of others, trust and control
exist in these groups, and they are not mutually exclusive but often are intertwined in the
function of this group. While the members trust that the coordinators of their group are not
going to default, the group exert some form of control through rules and regulations, proce-
dures, and monitoring, in ensuring that compliance is attained. The duality of trust and

7 Relational Signalling Perspective (RST) is based on two assumption that first, human behaviour is
goal directed and, in an attempt, to explain any social phenomena, we must first pay attention to the
goal of the individual actors. Secondly, human behaviour is context dependent. Lindenberg (1997).
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control suggest that trust and control are mutually dependent, “creating each other, but re-
maining irreducible to each other” (Méllering, 2005).

However, the study shows that social relationships and trust are important, it also reveals
that not all participating members know each other. Esusu in the market hold no meetings,
or social gatherings, members communicate informally and what connect most people to
one another is the money that pools them in. “Moreover, the term Esusu refers to the fund
rather than to the group of contributors. One may say " I took my Esusu (money) today,"
but one hardly say " I went to the meeting (or place) of my Esusu today." (Bascom, 1952).
Even the head of the Esusu group may not know who all the members are.

This is also the reason why the aspect of rules in ensuring the control of the group is
strong, because without the effect of personal relationships, one can exert control without
any form of bias.

The data below shows the how the enforcement of rules among members can establish
some level of trust within the group. The study also revealed that members within same
saving scheme are necessary not known to each other and any iota of trust being extended is
only for the purpose of the group and not outside the group.

Chart 2
Distribution exploring trust and social ties

Esusu and Social Ties

I can rely on my fallow members whenever I need financial assistance =

I trust the members with my money IR

I trust everyone in my savings group to fulfil their financial obligations [
I am friends with all the members of my saving group. I

I kmow all members in my savings group I
0 10 20 30 40 50 60 70

Disagree Strongly Disagree M Agree M Strongly Agree

Source: Field work 2024

Trust is a fundamental consideration when establishing communal saving groups, as it is
essential to carefully vet potential members for sincerity and integrity. Respondents empha-
sized their concerns about trust, highlighting the need to secure their investment and ensure
that all members uphold their responsibilities. They recounted instances within the market
where both group members and coordinators have absconded with funds, leading to signif-
icant financial losses. The fundamental tenets that allow seamless coordination of members
are reciprocity and trust, which in turns leads to collective action which is in line with what
the framework of this study is about.

5.3 Conclusion

This chapter explored the trust system, and established that, it is a determining factor for the
success of Esusu. We also identify that members can be in the same group and not have
social connections to one another in terms of close relationships. Members join these groups
for different reason known to them and some members join these groups by proxy. In
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exerting control, this study also acknowledges that rules are putin place to effectively manage
individuals participating in the scheme.

One of the reasons traders contribute to Esusu scheme is because they trust that mem-
bers in need of immediate financial aid will have access to the collective fund. This act of
solidarity reflects relies heavily on members reciprocity to act in accordance with order to
leverage the system to achieve personal and business financial objectives. This model exem-
plifies how collective responsibility creates self-sustaining financial ecosystem, fostering mu-
tual support and resilience among participants.
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Chapter 6
The Attractiveness of Informal Savings

6.1 Introduction

This chapter explores how Esusu has emerged as a vital coping mechanism for many within
the marketplace. As a financial strategy, Esusu is regarded as both affordable and accessible,
provided individuals are willing to adhere to the regulations governing the scheme. Driven
by shared challenges, primarily the need to avoid excessive costs associated with engaging
formal financial institutions, this system has become a lifeline for many traders in the Dugbe
ecosystem. It offers an effective means for managing both business and personal costs, un-
derscoring its significance in navigating the financial demands of the market.

6.2 Esusu has Become a Coping Strategy

The table below reveals that over 96% of respondents in this study have access to formal
bank accounts, with these accounts actively used for daily transactions. Despite this, half of
the respondents still prefer utilizing Esusu savings as a means of raising capital for their
businesses. While many participants in the study acknowledge the banking institutions as
secure platforms for financial transactions, they also emphasize that, given the scale of their
operations, it remains unsustainable to continually service bank loans when more affordable
alternatives as Esusu are available, in this case, Esusu is regarded as ‘a means to an end’ by
its end users.

Businesses within the sample study in has expressed great dissatisfaction with the strin-
gent requirement imposed by formal financial institutions for accessing credit, which fail to
account for the unique challenges faced by small and medium size business owners in the
country. This discourages many traders from seeking loans directly from banks, leading them
to turn to alternative online leading platforms. Unfortunately, this often exposes them to the
risk posed by illegal lenders who exploit personal data, heightening concerns over data
breaches and privacy violations. Thompson et al. (2024) argue, the persistence of illegal
online lending is fuelled by the laxity of regulations, lack of social security framework, wide-
spread poverty, and limited access to formal loan facilities.

These factors enable unethical lenders to employ coercive tactics such as cyberbullying,
threats to personal safety, and defamation of character to recover debts from defaulters,
further exacerbating the vulnerabilities of those seeking financial support.

The formal financial system, in its design, emphasizes the importance of partnerships
with Small and Medium Enterprises (SMEs) to broaden credit access for entrepreneurs.
However, business owners in this study report that such ambitions do not align with the
realities they face in fostering business growth and support. Instead, they perceive the system
as one that burden them with recurrent debt rather than providing tangible support. This
analysis is in line with Thom-Otuya and N. Chukuigwe (2014), argument that high lending
rates, coupled with inequitable distribution of wealth and income in Nigerian have given rise
to persistent challenges in microfinancing business across various sectors.
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Table 2

Data showing access to financial institutions.

Frequency Proportion
Access to Bank Institu- 86 96.5%
tions
Respondent preference 41 46.6%
for business savings in
the bank
Respondent preference 47 53.4%
for business savings in
the group

Table 3

Data indicating the frequency at which these platforms are being used.

Very Often Sometimes Rarely Never
Esusu 73.6% 12.6% - 9.2%
Bank 76.1% 20.5% - -

Source: Fieldwork 2024

Lending constitutes a core function for banks seeking to maintain profitability, with
these institutions serving as intermediaries between savers and borrowers. However, the risks
associated with extending credit are substantial. Research indicates that financial institutions
in Nigeria are particularly vulnerable due to the significant volume of non-performing assets,
which can result in considerable losses when customers default on their financial obligations.
(Agu and Ogbuagu,2015). The high levels of bad and doubtful debt in Nigeria commercial
banks are primarily attributed to inadequate monitoring of borrowers to ensure proper fund
utilization, as well as the continuous rise in lending rates. Until effective regulations are im-
plemented, individuals will likely continue defaulting on loan repayment. (Offiong and Eg-
buka, 2017; Agu and Ogbuagu, 2015).

To avoid the burden of accumulating debt associated with accessing credit, business
owners in Dugbe have expressed their reluctance to engage with that aspect of banking ser-
vices. Instead, they emphasize the importance of utilizing other banking products, such as
debit cards and routine transactional services, which remain integral to their operations. As
one business owner explained:

“My sister! the debt I have incurred servicing loan because the interest keeps going up, I
have to take another loan to pay for another loan. It was becoming very stressful for me.
It was by God’s grace that I finally paid in all the money (expressing this with sign of relief).
Now, I contribute using only Esusu because the money comes in handy, all I have to do is
plan for when I would need it and channel my payout then, and since the money is only
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given to you in cash, I take the money to the bank and do all the transaction from my
online bank platform. It saves me a lot of money, headache, time, and it help me plan for
my business well”.

Another responded gave another perspective;

“My bank account remains active because of my customers, because we are in the
cashless era, a lot of people do not carry cash around, they prefer to do transfer, and
that is why my account remain useful for me. I also do transfer to my suppliers too
whenever I go to the market to purchase goods, because I cannot carry huge amount
of cash to the market for fear of it getting stolen”

These responses by these traders aligns with many of the situation of the traders in the
market, accessing the data from the table 2 and 3 shows that the frequency at which people
use the bank, and the scheme are close. Contributing very often to the scheme means that
the number of transactions in the bank increases as well and when the contribution is low,
the banking activities reduces too.

For these purposes, Esusu remains appealing and attractive to many business owners in
Dugbe, the traders have described the scheme as safe and reliable in accessing bulk sum of
money that enables them plan and attain their business growth projection. They emphasised
that close relationship with organizers of the scheme also makes the group worthwhile as
they believe, it was going to be smooth coordination. Nevertheless, among traders who ac-
tively participated in the scheme, 9.2% decided not to participate because of their prior ex-
perience with the scheme and personal accounts from other traders, for instance a respond-
ent recorded that, the delay in payout and mismanagement of funds was the main reason
why she decided not to participate in the scheme anymore. Instead, these individuals have
chosen the formal banking institutions as the most secured place for their financial needs.

6.4 Conclusion

This chapter explored access to affordable credit as a critical element of Esusu within the
market ecosystem, while pointing out the motivation and the causal factor why these schemes
remain attractive to engage in. It adopts an exploratory approach of microfinancing of SMEs
and the possible causes of bad loans in the formal banking system considering the banks as
the closet alternative in providing secured funds in Nigeria.

This study reveals to us that, traders’ rationality is impacted by both individual and col-
lective gains. They weigh their option on which is most profitable and desirable to them.
Through this saving scheme, they obtain funds they would normally be unable to secure
independently without depending on collective support or loan services from formal finan-
cial institutions. However, recognising the advantage that both system play in the perfor-
mance of their business, they adopt these structures and in a more efficient way that suit to
their current business needs.
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Chapter 7

7.1 Conclusions

A few years ago, an event occurred with my mother which left me intrigued on how much
attachment my mother had with Esusu groups in her place of business, despite having been
a victim of collection scam where a collector had absconded with people’s money. This single
incident did not derail my mother’s focus from participating in the next scheme. Though she
did not go into the scheme immediately because according to her, she needed to recover
from the loss and plan for the next entry, so she could propetly access the group before
making commitments. Interpreting this incident in a nutshell has revealed that there would
always be a continuous need for capital, and as an entrepreneur, measuring the level of risk
you are willing to take as a business is key.

This research has revolved around this single event seeking to understand not just the
concept of Esusu, but how these schemes are coordinated in present time urban markets
that caters for incident such as the one experienced by my mother. In answering this ques-
tion, this paper draws on a conclusion that the success of a group, particularly the groups in
this study, is largely influenced by key factors such as trust and the identity® of the coordina-
tor, as these factors are crucial in determining the outcome of the scheme.

In this study, the role of trust was deemed especially crucial since it tackles the issues of
transaction safety, group reputation and control measures on members behavioural patterns
in carrying out their responsibilities. From the onset, participants were able to gain an under-
standing of what is obtainable within and outside the group structure in terms of member-
ship, fund distribution, and collection, which at the end of the day created a mutually bene-
ficial agreement among group members in Dugbe market. These traders became more self-
assured and cooperative as their interpersonal trust with one another grew and this was seen
and measured through their tendency to trust each other within the group setting, because it
builds up a learning mechanism that analyses encounter from previous interactions that did
or did not aid cooperations.

Furthermore, the concept of reciprocity and collective responsibility was also critical in
organizing Esusu groups. Through the lens of SSF and RCA, we discover that financial al-
ternatives like Esusu are explored when group members reach a consensus on guiding rules
and principles and are accountable to one another. The reciprocity within these groups builds
balanced relationships between members who utilize them. It elicits a sense of obligation
regardless of if members like one another. When local, self-organized individuals establish
systems and effectively manages resources, these results can in turn promote cooperation
and collective action. Esusu in Dugbe operates clearly among groups that have clear and
defined boundaries, operating within some given provisions of rules, on which their collec-
tive duties are displayed. This fabric of individual responsibility attribute to collectives that
is necessary for the group to thrive.

Additionally, Esusu not only addresses the need of the unbanked and marginalised pop-
ulation in rural communities where access to formal financial institutions is limited, but pre-
sent participation by individuals in diverse economic class reveals that the scheme is also
beneficial to all classes of persons. The duality of this therefore reveals that, Esusu is no
longer seen as a survival tool alone, rather as an alternative strategy across socio-economic

8 Identity here refers to Esusu member’s knowledge of the coordinator — including of character,
personal relationship with, and financial capacity
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spectrum. It has become an adaptable financial tool that is viewed as an alternative to formal
finance and has been regarded to be cheap and accessible, aligning with Ayodele’s (2015)
findings that revolving loan schemes have served as a substitute for banking institution. Be-
yond the financial security that is being provided by the formal banking institutions, partici-
pant in this study have expressed the unwillingness to continuously service the reoccurring
lending fee offered by commercial banks and has therefore seen the scheme as sufficient in
their current business operations.

In Dugbe, the need for a more cost-effective means of conducting business created an
opportunity for the rising of individuals to actively take up the responsibility of coordinating
Esusu groups as this was seen as beneficial to them as well. This therefore indicates that,
groups do not organise themselves unless there are people or individual willing to take up
the initiative to lead in proffering long- or short-term solutions. It therefore expands the level
of informality within the market ecosystem as compared to a formal system were all the
tenets of formality are observed before execution. However, formal means of organisation
remained in Esusu schemes as discussed in section 4.4. The complementing of both formal
and informal practices as a form of organising for traders in Dugbe market illustrate how
one system cannot be considered superior to the other as they are both unique and offers
opportunities in different ways for small medium enterprises. This observation aligns with
the study conducted by Gomez and Fransen that argues that the combination of the formal-
ity and informality is seen as compatible for conducive business growth using the multilevel
framework (Gomez and Fransen 2020).

Nevertheless, Esusu schemes are not fool proof. Challenges such as, human error in
recordkeeping, the risk of robbery due to cash dependency, lack of formal protection in
terms of fraud and/or corruption, and potential for fund mismanagement persist.

7.2 Recommendation

The distinctive nature of this study adds a nuanced perspective to the understanding of in-
formal finance, particularly within major urban centres and trade hubs. It is my hope that
future research will adopt a critical lens when examining and reporting on informal finance,
by exploring conduct of informal finance, beneficials of the scheme, not limiting it to the
rural and marginalised groups. Furthermore, while several studies have examined lending and
recovery processes to SMEs within the formal financial sector, there is little evidence explor-
ing the role of informal finance structures like Esusu in aiding loan paybacks. If propetly
investigated, we could see a spill from the informal finance influencing why loans are recov-
ered. Finally, it will be great for further research to address ‘what truly defines self-governed
groups?

37



REFERENCES

Adebayo, A. (1994) ‘Money, Credit, and Banking in Precolonial Africa. The Yoruba Experience,’
Abnthropos 89(4/6), pp. 379-400

Adeola, O. et al. (2022) ‘Savings Groups in Nigeria’, in: Redford, D.T. and Verhoef, G. (Eds)
Transforming Africa, Leeds: Emerald Publishing Limited, pp. 193-216. Available at:
https://doi.org/10.1108/978-1-80262-053-520221015

Adisa, O., Ayakpat, J. and Awojobi, O. (2014) ‘Rebased Nigerian Gross Domestic Product: The
Role of the Informal Sector in the Development of the Nigerian Economy ’, International

Journal of Education and Research, 2(7)

AGU, O.C. and OGBUAGU, M.L,, (2015) ‘Lending Rate, Bad Debt and Credit Management in
Nigeria Commercial Banks: A VAR analysis’, American Journal of Economics Finance and
Management, 1(3), pp. 164 -170

Akuno, 1., Nyokangi, D. and Rotich, C. (2022) ‘Challenges Affecting Women’s Continuity in
RoSCAs Participation in Kabondo Kasipul Sub-County Homabay County.” International Jour-
nal of Social Sciences and Information Technology ISSN 2412-0294 Vol VIII Issue IX

Anderson, S., Baland, J.-M. and Moene, K.O. (2009) ‘Enforcement in informal saving groups’,
Journal — of  Development — Economics, — 90(1),  pp. 14-23.  Available  at:
https://doi.org/10.1016/j.jdeveco.2008.09.003

Ajakaiye, O., Jerome, A.T., Olaniyan, O., Mahrt, K. and Alaba, O.A., (20106) ‘Spatial and temporal
multidimensional poverty in Nigeria’. Growth and poverty in sub-Sabaran Africa, 218

Araujo, L. (2007) ‘Markets, market-making and marketing’. Marketing Theory, 7(3), 211-
226. https://doi.org/10.1177/1470593107080342

Ardener, S. (1964) ‘The Comparative Study of Rotating Credit Associations’, The Journal of the
Royal Anthropological Institute of Great Britain and Ireland, 94(2), p. 201. Available at:
https://doi.org/10.2307 /2844382

Artis, A. (2017) ‘Social and Solidarity Finance: A conceptual approach’, Research in International
Business and Finance, 39, Pp- 737-749. Available at:
https://doi.org/10.1016/}.ribaf.2015.11.011

Aryeetey, E. and Udry, C. (1995) “The Characteristics of Informal Financial Markets in Africa’.
African Economic Consortium, Nairobi, Kenya

Asen, LS. and Uto, J.T., (2024) ‘An Ethical Evaluation of Savings and Cooperative Societies in
Ukum and Katsina-Ala Local Government Areas of Benue State’. Afiican Jonrnal of Humani-
ties and Contemporary Education Research, 15(1), pp.87-105

Ayodele, T., (2015) Revolving Loan Scheme (Esusu): A Substitute to the Nigerian Commercial
Banking? IOSK Jonrnals of Business and Management
https://dx.doi.org/10.6084/M9.FIGSHARFE.1452811.V1

Ayyagari, M., Demirgiic-Kunt, A. and Maksimovic, V. (2010) ‘Formal versus Informal Finance:
Evidence from China’, Review of Financial Studies, 23(8), pp. 3048-3097. Available at:
https://doi.org/10.1093/rfs /hhq030

Bascom, W.R. (1952) “The Esusu: A Credit Institution of the Yoruba’, The Journal of the Royal
Abnthropological - Institute of Great Britain and Ireland, 82(1), p. 63. Available at:
https://doi.org/10.2307 /2844040

Baumol, W.J. and Strom, R.J. (2007) ‘Entrepreneurship and economic growth’, Strategic Entrepre-
nenrship Journal, 1(3-4), pp. 233-237. Available at: https://doi.org/10.1002/s¢j.26

Biggart, N. (2001) Banking on Each Other: The Situational Logic of Rotating Savings and Credit
Associations Advances, Qualitative Organization Research 3(1), pp. 129-152

38


https://doi.org/10.1108/978-1-80262-053-520221015
https://doi.org/10.1016/j.jdeveco.2008.09.003
https://doi.org/10.1177/1470593107080342
https://doi.org/10.2307/2844382
https://doi.org/10.1016/j.ribaf.2015.11.011
https://dx.doi.org/10.6084/M9.FIGSHARE.1452811.V1
https://doi.org/10.1093/rfs/hhq030
https://doi.org/10.2307/2844040
https://doi.org/10.1002/sej.26

Brown, A., Garguilo, S. and Mehta, K. (2011) “The Relentless Pursuit of Financial Capital for
Micro-enterprises: Importance of Trust and Social Capital’, International Journal for Service
Learning in Engineering, Humanitarian Engineering and Social Entreprenenrship, 6(2), pp. 78-97
Available at: https://doi.org/10.24908 /ijsle.v6i2.3660

Bruton, G.D., Khavul, S. and Chavez, H. (2011) ‘Microlending in emerging economies: Building
a new line of inquiry from the ground up’, Journal of International Business Studies, 42(5), pp.
718-739. Available at: https://doi.org/10.1057/jibs.2010.58

Bruton, G.D., Nuhu, N. And Qian, J.J. (2021) ‘Informal Finance In Settings Of Poverty: Estab-
lishing An Agenda For Future Entrepreneurship Research’, Journal of Developmental Entrepre-
neurship, 26(02), p. 2150011, Available at: https://doi.org/10.1142/s1084946721500114

Central Bank of Nigeria, (2017) ‘The Credit Crunch: How the Use of Movable Collateral and
Credit Reporting Can Help Finance Inclusive Economic Growth in Nigeria’. International

Finance Corporation, Washington, DC. http://hdl.handle.net/10986/26275

Chen, J., Chang, A.Y. and Bruton, G.D. (2017) ‘Microfinance: Where are we today and where
should the research go in the future?’, International Small Business Journal: Researching Entrepre-
nenrship, 35(7), pp. 793—-802. Available at: https://doi.org/10.1177/0266242617717380

Chliova, M., Brinckmann, J. and Rosenbusch, N. (2015) ‘Is microcredit a blessing for the poor?
A meta-analysis examining development outcomes and contextual considerations’, Journal of
Business Venturing, 30(3), pp- 467-487. Available at:
https://doi.org/10.1016/j.jbusvent.2014.10.003

Claridge, T. (2018) Introduction to Social Capital Theory’, Social Capital Research, New Zealand
https:/ | bit. ly/ 3nbgsQb
Degryse, H., Lu, L. and Ongena, S. (2016) ‘Informal or formal financing? Evidence on the co-

tunding of Chinese firms’, Journal of Financial Intermediation, 27, pp. 31-50. Available at:
https://doi.org/10.1016/}.jfi.2016.05.003

Eboh, E.C., (2000) Rural Informal Savings and Credit Associations As Risk Managers and the
Lessons for the Design and Execution of Rural Credit Schemes in Nigeria, African Develop-
ment Review, 12(2), pp.233-262.

Eftimie, R. et al. (2007) ‘Modeling Group Formation and Activity Patterns in Self-Organizing
Collectives of Individuals’, Bulletin of Mathematical Biology, 69(5), pp. 1537—1565. Available at:
https://doi.org/10.1007/s11538-006-9175-8

Esiobu, N.S., Nkete, G.A., Ejiogu, A.O. and Onubuogu, G.C., (2015) Analysis of Use of Ajo in
Financing Cassava Production in Aniocha North Local Government of Delta State, Nige-
ria, Journal of Poverty, Investment and Development, 8(20), pp.1-21.

Eze-Uzomaka, P. and Oloidi, J.A., (2017) ‘Modernization and Its Effect on Cultural Heritage in
South-western Nigeria’. AFRRE V" IJAH: An International Journal of Arts and Humanities, 6(2),
pp-81-93. https://doi.org/10.4314/ijah.v6i2.7

Falola, A., Mukaila, R. and Abdulhamid, K.O., (2022) ‘Informal finance: Its Drivers and Contti-
butions to Farm Investment Among Rural Farmers in Northcentral Nigeria’. Agricultural
Finance Review, 82(5), pp.942-959. https://doi.org/10.1108/AFR-08-2021-0116

Fine, G.A. and Holyfield, L. (1996) ‘Secrecy, Trust, and Dangerous Leisure: Generating Group
Cohesion in Voluntary Organizations’, Social Psychology Onarterly, 59(1), p. 22. Available at:
https://doi.org/10.2307 /2787117

Fligstein, N., (2018) “The Architecture of Markets> An Economic Sociology of Twenty-First-
Century Capitalist Societies. Princeton University Press

Geertz, C. (1962) “The Rotating Credit Association: A ‘Middle Rung” in Development’, Econonzic
Development — and ~ Cultural ~ Change,  10(3),  pp.  241-263.  Available at:
https://doi.org/10.1086/449960

Ghate, P.B. (1992) 'Interaction Between the Formal and Informal Financial Sectors: The Asian
expetience', World Development, 20(6), pp. 859-872. doi: 10.1016/0305-750X(92)90056-2

39



https://doi.org/10.24908/ijsle.v6i2.3660
https://doi.org/10.1057/jibs.2010.58
https://doi.org/10.1142/s1084946721500114
http://hdl.handle.net/10986/26275
https://doi.org/10.1177/0266242617717380
https://doi.org/10.1016/j.jbusvent.2014.10.003
https://doi.org/10.1016/j.jfi.2016.05.003
https://doi.org/10.1007/s11538-006-9175-8
https://doi.org/10.4314/ijah.v6i2.7
https://doi.org/10.1108/AFR-08-2021-0116
https://doi.org/10.2307/2787117
https://doi.org/10.1086/449960

Gomez, G.M., Chawla, S. and Fransen, J., (2020) ‘Exploring the Entrepreneurial Ecosystem
within the Informal Economy with a Multifactor Framework’. Urban studies and entreprenenr-

ship, pp.181-202.

Guttman, .M. (2010) ‘Reputation, Trust and the Logic of Group Lending’, SSRN El/ectronic Jour-
nal [Preprint]. Available at: https://doi.org/10.2139/ssrn. 1680949

Ibitoye, O., (2018) Informal Finance Options and Small and Medium Scale Enterprises’ Patron-
age in Nigeria: Empirical Evidence from Ekiti State. Available at SSRN 3315109
https://dx.doi.org/10.2139/ssrn.3315109

Ikechukwu A., A. (2012) ‘Non-Bank Financial Institutions and Economic Development in Ni-
geria’, International Journal of Finance and Acconnting, 1(2), pp. 14-22. Available at:
https://doi.org/10.5923/1.ijfa.20120102.03

Jerome, T. (1991) “The Role of Rotating Savings and Credit Associations In Mobilizing Domestic
Savings In Nigeria’, Afiican Review of Money Finance and Banking (2), Pp. 115-
127. http://www.jstor.org/stable/23027476

Jung, S. and Choi, A., (2024) “The value of cash around COVID-19: Insights from Business
Activities’, The North American Journal of Economics and Finance, 74, p.102199.

Kjellberg, H. and Helgesson, C.F., (2006) ‘Multiple versions of markets: Multiplicity and per-
formativity in market practice.” Industrial Marketing Management, 35(7), pp.839-855.

Laitinen, A. and Pessi, A.B. (eds) (2014) Solidarity: Theory and Practice, An Introduction: Theory
and Practice pp.1-29. Maryland Lexington Books

Lascaux, A. (2014) ‘Crowding Out Trust in the Informal Monetary Relationships: The Curious
Case of the Hawala System’, Forum for Social Economics, 44(1), pp. 87-107. Available at:
https://doi.org/10.1080/07360932.2014.954250

Lenglet Romain (2021) ‘All about Cash Pooling: Definition, Methods and Advantage’ www.agi-

cap.com 30t September, 2021 All about Cash Pooling: Definition, Method, Advantages
Agicap

Lewis, P. and Petersen, M. (2023) ‘Elinor Ostrom on choice, collective action and rationality: a
Senian analysis’, Journal of Institutional Economics, 19(6), pp. 852—867. Available at:
https://doi.org/10.1017/s1744137423000255

Lindenberg, S.M. (1997) ‘Grounding Groups in Theory’, Advances in Group Processes, pp. 281-331.
Available at: https://research.rug.nl/en/publications/grounding-groups-in-theo

Maynard, E. (1996) “The Translocation of A West African Banking System: The Yoruba Esusu
Rotating Credit Association in The Anglophone Caribbean’, Anthropology, 21(1), pp. 99-107.

Meyer, C. (2020) “The commons: A model for understanding collective action and entrepreneur-
ship in communities’, Journal of Business Venturing, 35(5), p. 106034. Available at:
https://doi.org/10.1016/j.jbusvent.2020.106034

Michael, A. et al. (2018) ‘Analysis of Rural Farm Households’ Access to Formal Agricultural
Credit in Yola South Local Government Area, Adamawa State, Nigeria’, Acta Universitatis
Agriculturae et Silviculturae  Mendelianae  Brunensis, 066(4), pp. 947-954. Available at:
https://doi.org/10.11118/actaun201866040947

Mollering, G. (2005) “The Trust/Control Duality: An Integrative Perspective on Positive Expec-
tations of Others’, International Sociology 2005 20:3, 20(3), pp. 283-305. Available at:
https://doi.org/10.1177/0268580905055478

Moller, K., Nenonen, S. and Storbacka, K. (2020) 'Networks, Ecosystems, Fields, Market sys-
tems? Making Sense of the Business Environment', Industrial Marketing Management, 90, pp.
380-399. doi:10.1016/j.indmarman.2020.07.013 https://www-sciencedirect-
com.cut.idm.ocle.org/science/article/pii/S0019850120301115

40


https://doi.org/10.2139/ssrn.1680949
https://dx.doi.org/10.2139/ssrn.3315109
https://doi.org/10.5923/j.ijfa.20120102.03
http://www.jstor.org/stable/23027476
https://doi.org/10.1080/07360932.2014.954250
http://www.agicap.com/
http://www.agicap.com/
https://agicap.com/en/article/cash-pooling/
https://agicap.com/en/article/cash-pooling/
https://doi.org/10.1017/s1744137423000255
https://research.rug.nl/en/publications/grounding-groups-in-theory
https://doi.org/10.1016/j.jbusvent.2020.106034
https://doi.org/10.11118/actaun201866040947
https://doi.org/10.1177/0268580905055478
https://www-sciencedirect-com.eur.idm.oclc.org/science/article/pii/S0019850120301115
https://www-sciencedirect-com.eur.idm.oclc.org/science/article/pii/S0019850120301115

Mugcelli, A. et al. (2020) ‘Cash Pooling: An Organizational Response to Institutional Complexity’,
Journal  of  Transnational ~ Management, — 25(4),  pp.  259-273.  Available at:
https://doi.org/10.1080/15475778.2020.1799659

Ngalawa, H. and Viegi, N., (2013) ‘Interaction of Formal and Informal Financial Markets in
Quasi-Emerging Market Economies. Economic Modelling, 31, pp. 614-624.

Offiong, A.L. and Egbuka, N. (2017) “The Efficency of Loan Recovery Rate in Deposit Money
Banks in Nigeria’, Journal of Finance and Bank Management, 5(2). Available at:
https://doi.org/10.15640/jfbm.v5n2a4

Ogbuabor, J. and Malaolu, V. (2013) ‘Size and Causes of the Informal Sector of the Nigerian
Economy’: Evidence from Error Correction Mimic Model. Journal of Economic and Sustainable

Development, 4(1), pp. 85 -103.
Ojong, N. and Simba, A. (2018) ‘Trust-Building Mechanisms in Group-Based Microfinance: A

Cameroonian Perspective’, Forum for Social Economics, 49(2), pp. 180—201. Available at:
https://doi.org/10.1080/07360932.2018.1479648

Olaoluwa, E. et al. (2021) ‘Determinants of participation in Rotating Savings and Credit Associ-
ations (RoSCA’s) In Ogun State, Nigeria’, International Journal of Management Research and
Emerging Sciences, 11(2), pp. 91-104.

Onwuegbuzie, H.N. and Mafimisebi, O.P. (2021) ‘Global Relevance of Scaling African Indige-
nous Entrepreneurship’, Technological Forecasting and Social Change, 166 (120629), pp.1-16.
Available at: https://doi.org/10.1016/j.techfore.2021.120629

Onyebueke, V. and Geyer, M. (2011) ‘The Informal Sector in Urban Nigeria: Reflections from
Almost Four Decades Of Research’ Town and Regional Planning, 59, pp. 65-76.

Osabuohien, E. and Ola-David, O. (2018) ‘Esusu (Nigeria)’, The Global Encyclopaedia of Informality:
Understanding Social and Cultural Complexity, 2, pp.56-69.

Ostrom, E. (2000) ‘Collective Action and the Evolution of Social Norms’, Journal of Economic
Perspectives, 14(3). pp. 137 -158.

Ottati, G. (1994) “Trust, Interlinking Transactions and Credit in The Industrial District’, Cam-
bridge Journal of Economics, 18(G), pp. 529-546. Available at: https://doi.org/10.1093/0x-
fordjournals.cje.a035289

Owusu, J., Kwabena Anin, E. and Zaato, S. (2013) ‘An Assessment of the Operations of Rota-
tional Savings and Credit Association in the Kumasi Metropolis, Ghana’. International Jonrnal
of Business and Social Research, 3(7), pp. 150 -159.

Pham, T.T.T. and Lensink, R. (2007) ‘Lending policies of informal, formal and semiformal lend-
ers’, Economics of Transition, 15(2), pp. 181-209. Available at: https://doi.org/10.1111/1.1468-
0351.2007.00283.x

Purcell, T. (2000) ‘Local Institutions in Grassroots Development: The Rotating Savings and
Credit  Association’,  Social — and — Economic — Studies,  49(1), pp.  143-181.
https://www.jstot.org/stable/27865183

Quebec, Y. (2014) Social Solidarity Economy and related concepts Origins and Definitions: An
International Perspective’ socioeco.org.

Reifner, U. (2000) Micro-Lending: A Case for Regulation’. Micro-lending-A Case for Regulation
in Europe, Schriften des Instituts fir Finanzdienstleistungen eV, 5.

Robert, G., Williams, O., Lindenfalk, B., Mendel, P., Davis, L.M., Turner, S., Farmer, C. and
Branch, C., (2021) ‘Applying Elinor Ostrom’s Design Principles to Guide Co-Design in
Health (Care) Improvement’ A Case Study With Citizens Returning To The Commu-
nity from Jail In Los Angeles County. International Journal of Integrated Care, 21(1).

Rogosié, S. and Baranovi¢, B. (2016) ‘Social Capital and Educational Achievements: Coleman vs.
Bourdiew’, Center for Educational Policy Studies Journal, 6(2), pp. 81-100. Available at:
https://doi.org/10.26529 /ceps].89.

41


https://doi.org/10.1080/15475778.2020.1799659
https://doi.org/10.15640/jfbm.v5n2a4
https://doi.org/10.1080/07360932.2018.1479648
https://doi.org/10.1016/j.techfore.2021.120629
https://doi.org/10.1093/oxfordjournals.cje.a035289
https://doi.org/10.1093/oxfordjournals.cje.a035289
https://doi.org/10.1111/j.1468-0351.2007.00283.x
https://doi.org/10.1111/j.1468-0351.2007.00283.x
https://www.jstor.org/stable/27865183
https://doi.org/10.26529/cepsj.89

Sandor, A.M.]. (2010) “The Rotating Savings and Credit Association - An Economic, Social and
Cultural Institution’. MSc Thesis, University of Oslo

Seibel, H.D., (2004) ‘Microfinance in Nigeria: Origins, Options and Opportunities’. Journal
of Social Sciences, 17(1), pp.63-71.

Seibel, H.D., (2006) ‘Upgrading Indigenous Microfinance Institutions in Nigeria: Trials and Er-
rors (No. 20006, 4). Working Paper. https://hdl.handle.net/10419/23659

Shanmugam, B. (1991) ‘Socio-Economic Development Through the Informal Credit Market’,
Modern Asian Studies, 25(2), pp- 209-225. Available at:
https://doi.org/10.1017/s0026749x00010659

of Contemporary Sociology, 40(2), pp. 183 — 204.

Simba, A. et al. (2023) ‘Community Financing in Entrepreneurship: A Focus on Women Entre-
preneurs in the Developing World’, Journal of Business Research, 163, p. 113962. Available at:
https://doi.org/10.1016/j.jbusres.2023.113962

Six, F.E. (2007) ‘Building Interpersonal Trust Within Organizations: A Relational Signalling Per-
spective’,  Journal of Management & Governance, 11(3), pp. 285-309. Available at:
https://doi.org/10.1007/s10997-007-9030-9

Thompson, O., Bode-Alakija, F. and Awange, P.D., (2024) ‘If You All Don’t Save Me, 1 Will
End My Life: An Assessment of (Il) legal Online Digital Lenders (LLoan Sharks) in Nige-
ria.’, Afrika Focus, 37(1), pp.94-121

Van Bastelaer, T. and Leathers, H. (2006) ‘“Trust in Lending: Social Capital and Joint Liability
Seed Loans in Southern Zambia’, World Development, 34(10), pp. 1788—1807. Available at:
https://doi.org/10.1016/j.wotlddev.2006.02.007

Wheeler, B., Williams, O., Meakin, B. e a/. (2024) ‘Exploring Elinor Ostrom's Principles for Col-
laborative Group Working Within a User-Led Project’ Lessons from a Collaboration Be-
tween Researchers and a User-LLed Organisation’. Res Involy Engagem 10, 15 (2024).
https://doi.org/10.1186/s40900-024-00548-4

Yi, 1. (Eds.) (2023) ‘Encyclopedia of the Social and Solidarity Economy’ . Cheltenham, UK: Edward
Elgar Publishing. Retrieved Nov 8, 2024, from https://doi.org/10.4337/9781803920924

Yi, L., Farinelli, F. and Landveld, R. (2023) ‘New Economics for Sustainable Development: Social
and Solidarity Economy’. United Nations Economics Network, Policy Brief. pp. 1-8

Zirener, J. (2023) ‘Business Adaptive Strategies in Crisis: The Use of Cash Pooling in Treasury
as a Reaction to Covid-19 Crisis -Case of a Luxury Jewellery Brand’, Masters Thesis, Uni-

versidade Catolica Portuguesa http://hdlLhandle.net/10400.14/41244

42


https://doi.org/10.1017/s0026749x00010659
https://doi.org/10.1016/j.jbusres.2023.113962
https://doi.org/10.1007/s10997-007-9030-9
https://doi.org/10.1016/j.worlddev.2006.02.007
https://doi.org/10.1186/s40900-024-00548-4
https://doi.org/10.4337/9781803920924
http://hdl.handle.net/10400.14/41244

Appendices
Appendix 1 - Consent Form

Appendix 2 - Interview guide

m-

Research Consent
Form.docx

m-

Cynthia Akamere
Interview Guide for Es

43



